































































Modern diets often 
~ lack minerals 


To-day, authorities are stressing the importance of the 
essential mineral salts. In addition to building sturdy 
bones, and blood rich in hemoglobin, these mineral 
elements aid metabolism and contribute to nervous 


stability. 


Yet many modern diets cannot be depended upon to 
furnish the proper quota of minerals, and therefore 
millions of people suffer from the effects of de- 
mineralization. Cooking destroys a variable amount 
of the mineral value of foods—in some instances as 
high as 76 per cent. 


To correct this loss and to remedy demineralization— 
with its attendant symptoms of nerve fag, neurasthenia, 
lowered vitality and loss of energy—a tonic rich in 
mineral salts is needed. 


Fellows’ Syrup contains the mineral salts of sodium, 
calcium, potassium, manganese, iron and phosphorus, 
together with the added metabolic stimulants—strych- 
nine and quinine. Sixty years of clinical experience 
the world over testify to its value as a tonic. 


Suggested dosage: A teaspoonful in half a glassful of water three or four times daily. 


FELLOWS’ SYRUP 


OF THE HYPOPHOSPHITES 


CONTAINS THE ESSENTIAL MINERALS 
SAMPLES ON REQUEST 


Fellows Medical Manufacturing Co., Inc. 26 Christopher St., New York City 
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Suppurative Wounds 


UMEROUS applications have 

been used in the treatment 
of suppurative wounds, but recent investiga- 
tions have disclosed the fact that the applica- 
tion of chemically pure glycerine is of definite 
value in diminishing the volume of exudate, 
inhibiting the spread of lymphangitis and re- 
ducing the swelling usually present about 
these wounds 


; 
dressings, due to their high glycerine content 
and to their antiseptic and osmotic properties, 
are of definite value in diminishing the vol- 
ume of exudate and of reducing the swelling, 


while the changing of these dressings is not 
painful. 


THE DENVER CHEMICAL MANUFACTURING 
COMPANY ° 


163 Varick Street ™ +4 > 4 New York, N. Y. 
Please send me sample and literature 


Name. 
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Dependable and Accurate in Emergencies .... 





Tetanus Antitoxin 


(Super-Concentrated MULFORD) 


|S een of its small volume and low protein content, 
Tetanus Antitoxin Super-Concentrated Mulford is easily 
injected, is rapidly absorbed and produces almost immedi- 
ate protection. 


The small volume and low protein content also reduce 
the incidence of local and systemic reactions. 


When continuous protection is desired, repeated doses, as 
recommended by some authorities, are conveniently 
administered at intervals of seven days. 


Tetanus Antitoxin Super-Concentrated Mulford is properly 
aged and processed to yield a clear solution of stable 
potency. It is supplied in practical syringe containers, 
ready for prompt use, in the following unit packages: 


1,500 units 5,000 units 10,000 units 20,000 units 


Further information may be obtained 
from our representatives or by writing 
our Medical Department 


MULFORD BIOLOGICAL LABORATORIES 
SHARP & DOHME 


PHILADELPHIA ¢ BALTIMORE 

















*“PTtHIS is absurd’’ said St. Vincent 

de Paul when he saw the deluge 
of gifts that followed his request for 
aid for a poor family, “‘these poor 
people will be gorged one day and 
starving the next. Charity must be 
organized.’ Energetic and resource- 
ful was this 17th century cleric. 
Action followed swiftly upon his 
decision and there stands the monu- 
ment to his good judgment—La 
Salpetriere, in Paris. 

More farsighted than most in his 
time, he insisted that buildings to 
house the poor were not enough. He 
set about building an organization 
of nurses trained to care for them— 
established one of the first training 
schools for nurses in all Europe. Five 
years’ apprenticeship was required 
before his ‘“Daughters of St. Vincent” 
qualified for their final vows. Five 
years of training that should make 
them the best qualified of any nurses 
of their time. 

Yet the training of those required 
five years would seem pitifully in- 
adequate to a probationer of today. 
Not a word about the prevention of 
infection that has so large a place in 
the modern school, Training in the 
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use of modern antiseptics among 
which Zonite has attained an out- 
standing place. 

Zonite is a stabilized, mildly al- 
kaline solution of sodium hypo- 
chlorite. It is rich in chlorine content 
and is actively bactericidal. It is 
non-hemolytic, non-coagulating and 
active even in the presence of or- 
ganic matter. 


Zonite is electrolytically prepared 
to insure stability and does not lose 
its chlorine strength. It is econom- 
ical and always ready to use, requir- 
ing no preparation. Moreover, it is 
valuable over a broad field and is 
readily adaptable to a variety of 
techniques, meeting effectively every 
indication for its use. 


Zonite fills every need that modern 
medicine imposes on an antiseptic, 
and the modern physician employs 
it with the confidence that it will 
not devitalize tissue or cause acci- 
dental poisoning. May we send youa 
bottle of Zonite and literature cover- 
ing many of its uses? Both are free. 
Please write for them. Zonite Prod- 
ucts Corporation, Chrysler Building, 
New York. 














June, 1931 





A New 
ACE Bandage 


Ace Bandage No. 7 with pure 
silk filling and cotton warp re- 
tains all the elastic qualities of 
the regular Ace and in addi- 
tion is less bulky, wraps snugly 
and has a silk sheen which tends 
to make the bandage incon- 
spicuous when worn with serv- 
ice weight silk stockings. 


The new Ace Bandage No. 7 
will make a strong appeal to 
women patients where leg 
bandages or elastic stockings 
are indicated. 


Sold Through Dealers 


B-D PRODUCTS 
Made for the Profession 








0 
Makers of 


Genuine Luer B-D, Lwuer-Lok 
and B-D Yale Syringes, Erusto 
and Yale Quality Needles, 
B-D Thermometers, Ace Band- 
ages, Asepto Syringes, 
Armorec B-D Manometers, 
Spinal Manometers 
and Professional Leather Goods 


0 
M.E. 6 
BECTON, DICKINSON & CO., Rutherford, N. J. 


Gentlemen: Kindly send me further information 
on ACE Bandage No. 7. 


Name 





Address 








Dealer’s Name 





BECTON, DICKINSON @€ CO., RUTHERFORD, N. J. 











Speaking 
Frankly 


Defeat If your figures 


on medical incomes are true, 
there is no need for your publi- 
cation. As a profession, we are 
sitting pretty. 

But what are the facts. Pro- 
fessional men lie about their re- 
turns. They hate to admit defeat 
to their brethren. 4,084 men do 
not represent a cross-section of, 
say, 150,000 medical men in the 
United States; only 2.7% have 
answered. These represent the 
successful and optimistic. 

The large majority who have 
remained silent could tell you a 
different story if they only would. 
They don’t wish to air their pov- 
erty, even anonymously. . 

Edw. M. Mikkelsen, M.D. 

H To THE EDITOR: 
Material Ace oe. 
preciation for the publication 
which you are putting out. I 
find it most helpful and inter- 
esting. I wish to extend you my 
commendation both upon the se- 
lection of topical material and 
upon its excellent editorial and 
rhetorical character. 

Forrest E. Dowey, M.D. 


TO THE EDITOR: 
Servetus I note on page 
29 of April MepicaL Economics 
the statement that Servetus was 
burned at the stake and his books 
destroyed by the Roman Church 
in 1553. It is a matter of general- 
ly accepted history that this en- 
tire episode took place at Geneva 
in October, 15538, and was under 
the supervision of the associates 
of John Calvin. Such penalty was 
we in common use at that 
ime. 





The cy sno Britannica, 
International mg gees His- 
tory of Medicine, by Park 
a other writers may be re- 
ferred to. 

William T. Shanahan, M.D. 
Medical Superintendent, 
Craig Colony, N. Y. 


Hours To THE Epiror: 

It seems to me 
that there is one unfortunate 
feature about the rt of your 
survey of the physi ’s income, 
which may lead to great error, 
namely: the report does not show 
the time that the average phy- 
sician consumes in earning the 
reported income. 

For many years I have stated 
that the average physician puts 
in from 12 to 16 hours a day in 
earning a livelihood. Many phy- 
sicians have evening office hours 
and they are called out during 
the night. Union labor would re- 
ceive double pay for Sunday 
work and overtime. This is a 
factor that should be considered 
in the physician’s income tax re- 
turns. Time required to earn 
salaries and fees should be an 
element in computing incomes. 
Longer than a regular eight hour 
day or night (not accidental 
overtime) should be made deduc- 
tible. 

Wm. F. A. Schultz, M.D. 


5 To THE EpIrTor: 
Enjoy I want to tell 
you how greatly I enjoy reading 
MEDICAL ECONOMICS, and never 
want to be without it. It’s like 
getting a letter from home. The 
valuable information and advice 
given in this little magazine can- 
not be duplicated in any other 
publication, medical or otherwise. 

J. H. Williams, M.D. 


: To THE Ebrror: 
Correction eae: 


Economics for April, 1931, on 
page 29, Carl D. Clarke makes 
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the statement “Medical facts can 
be lost to posterity in this way, 
just as they were lost in the 
superstitions of the past and as 
they were lost in 1553, when the 
Roman Church seized Servetus, 
destroyed his books and burnt 
him at the stake.” 

It is not flattering to the Medi- 
cal School of the University of 
Maryland, that a man of so little 
historical knowledge as the writ- 
er displays, can hold a position 
to teach others, and as Bill Nye 
would say “to know so many 
things that ain’t so.” I would not 
want my sons to be thusly in- 
structed. 

Michael Servitus was burnt at 
the stake, in 1553, it is true, but 
not by the “Roman” Church, 
whatever the writer means by 
that. I have known bigoted Anti- 
Catholics, known in German as 
Katolikenfresser, to designate 
the Catholic Church, as the “Ro- 
man” or more often the “Romish” 
Church; hence, I presume the 
writer means the same. But un- 
fortunately for him, Servetus 
was burnt by that Arch-Enemy 
of the Catholic Church, John Cal- 
vin, not at Rome, but at Geneva, 
the stronghold of Calvinistic Pro- 
testantism. 

There is a multitude of Catho- 
lie physicians, who will take um- 
brage at this article. They may 
not write you about it, but it 
leaves a nasty feeling to get a 
slap in the face. I believe it poor 
peeness polis? to insult any re- 
ligious belief. 

As a matter of fairness, may 
I suggest that you make a cor- 
rection in your next issue? 

Frederick J. Voss, M.D. 
To THE EDITOR: 


Widows The letter in 


Speaking Frankly recently, head- 
ed “Faith”, recalls vividly to my 
mind several interviews I had 
with the widows of doctors when 
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tor had died suddenly of heart 
trouble and the general store- 
keeper told me that the widow 
was destitute and would be glad 
to make any arrangements with 
me. I called on her. Her husband 
had been a very busy man cover- 
ing a large territory and had 
kept his accounts in small books 
which he carried in his pocket. 
His wife told me that someone 
had stolen every one of these 
books—about two hundred in 
number—and she had no idea 
who owed her money or where 
to turn for her livelihood. She 
was certain that every farmer 
within a radius of ten miles had 
owed her husband some money, 
but she had no way of 

out how much and was left en- 
tirely destitute except for a 
thousand dollar life insurance 
poner. 

n another town a very bus 
doctor at the age of ‘hirty-four, 
slipped at the head of the stairs 
of his office and died immediate- 
ly of a fractured skull. His 
widow told me that he never kept 
any books and the only accounts 
that she could find of people ow- 
ing money were notations made 
on various scraps of paper, backs 
of envelopes and a sort of vest 
pocket almanac notebook. But 
the total amount that she could 
find was about three thousand 
dollars, which was all she had 
in view for herself and three 
children. [TURN TO PAGE 115] 


Lack of space forbids us 
publishing more than a frac- 
tion of the letters addressed 
to "Speaking Frankly" (many 
of them in reference to the 
editorial reprinted on page 
Us of this issue) for which 
act we apa to our 
readers and friends. 

—The Editors 
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Bulk 
plus Motility 


NORMACOL 


furnishes smooth, motile 
bulk, stimulates peristal- 

























sis, increases intestinal 
tonicity, and produces def- 
ecation with ease and with- 
out irritation. 

NoRMACOL is economical 
to use, and a thoroughly re- 
liable natural product for 
stubborn cases of constipation. 

e 


From childhood to old age—- 
During pregnancy and lactation— 
In patients with hemorrhoids— 
And post surgical convalescence, 


SCHERING COR PORATION 


5110 WILLIAM STREET~- NEW YORK. N. 





SCHERING CORPORATION, 110 William Street, New York, N. ¥. 
Gentlemen: Please send me les and li of N 
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PLAYTIME 
TROUBLES 


Warm weather —that athletic 
urge — the first tennis game — 
the ache that follows—the pre- 
season golf shoulder—the pain- 
ful back— the nautical myalgias. 
The younger set — the after- 
running, post-jumping stiffness 
—the“wry necks” and, of course, 
the older ones on the side lines 
with “rheumatic twinges,” head- 
aches et al. 


For these and other muscular 
pains and neuritides in your 
patients and your family 


J. & J. Analgesic 


The Profession’s Own 
Prescription Anodyne 
Not advertised to the public 
* 


No exaggerated claims — but a sound and 
effective camphor - menthol - methy! salicylate 
anodyne, in greaseless water soluble base. 
Won't soil clothing. Washes off easily. 


Samples on request 


fon ffhnow 


New Brunswick New Jersey 
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ANEW H. W.&D. propucr 


THANTIS LOZENGES 


ANTISEPTIC and ANESTHETIC 
to the 
Mucous Membranes of the Throat and Mouth 


These lozenges contain ¥% grain Merodicein and 
1 grain Saligenin. The former is a powerful bac- 
tericidal and bacteriostatic agent and provides suf- 
ficient stain to fix the germicide in the tissues and 
obtain the benefit of penetration and prolonged action 
only furnished by the dyes. Its toxicity is so low as to 
permit the ingestion of large amounts with impunity. 
Saligenin has long been considered the most effective 
for topical use of the phenol anesthetics and when 
applied to mucous surfaces it produces a definite and 
prompt anesthesia. Its low toxicity allows its free use 
in the mouth. 


When the lozenge is dissolved in the mouth, the 
mucous membranes of the posterior oral cavity and 
throat are bathed with a very efficient antiseptic and 
anesthetic solution. They have been proved decided- 
ly beneficial after tonsillectomies and for the relief 
of a variety of irritated and infected throat conditions. 


HYNSON, WESTCOTT & DUNNING, Inc. 


Baltimore, Maryland 
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“Bring Your Child’ 


By HAROLD S. STEVENS 


Managing Editor, Medical Economics 


municipal health department 

ean and should work to- 

gether as closely as the two 
driving rods of a locomotive. 

That they fail to do so is due, 
nine times out of ten, to the 
health department’s failure to set 
a definite point of cooperation, 
and then to make it known. The 
tenth time it. is the fault of the 
physician majority for not push- 
ing at. the objective set before it. 

The third party concerned—the 
public—can be relied upon to re- 
act in direct proportion to the 
pressure exerted on it by the 
combined efforts of the other two. 

Cooperation built of speeches, 
bulletins, and statements to the 
newspapers pushes nothing but 
air. peration confined to the- 
ory is better left alone as a word 
in the vocabulary. 

What every health department 
needs at its head is a man who 
not om 2 knows the problems of 
the private physician but can 
make the private physician un- 
derstand the problems of the ye 
lic health official. He should be 
a man who can not only offer co- 
operation but who can get co- 
operation. He should not only be 
able to put physicians in the 

ul 


Pass physicians and a 


spirit of working with him for 

e public, but he should s 
a definite action by which they 
can translate the spirit into 
deeds. 

The means for doing this can 
be very simple. 

2 


Following is an instance of a 
three-point campaign (health de- 
ent, private physician, and 
public) in which the physician 
was given the opportunity to act 
by means of a little printed blank 
measuring 3% by 5 inches. 

The blank was furnished by 
the health department, to be 
signed and sent out by the priv- 
ate doctors to their families hav- 
ing children of entering-school 
age. Its purpose was to bring 
the children in for examination. 

The New York Health Depart- 
ment’s Sanitary Code says: “A 
certificate of medical examina- 
tion signed by a duly licensed 
physician authorized to practice 
medicine in the state of New 
York must be furnished by each 
child at the time of his or her 
admission to a public or other 
free school.” 

Parents are definitely asked to 
have the examination of their 











children made by the + al doc- 
tor and to secure o. Furies! ex- 
amination record card for presen- 
tation on entering school. 

A general campaign is put on 
by the health department each 
spring, involving publicity in the 
newspapers, appeal to the physi- 
cians through the local medical 
journals, ‘and bulletins, and. offi- 
cial notifications, distributed to 
parents advising of the rule for 
having children examined before 
the following September. 

In 1930 and 1931 this campaign 
has been augmented by the print- 
ed blank. This is furnished in 
quantity to any physician and is 
to be mailed by him to families 
in his clientele having children 
about to enter school. The blank 
urges the parents to make an 
appointment for an examination, 
the phraseology being more force- 
ful than the “health examination 
reminders” which many physi- 
cians now use. 

The blanks read: 


DEPARTMENT OF HEALTH 
CITY OF NEW YORK 
SCHOOL HEALTH EXAMINATION 


“The Department of Health, cooperat- 
ing with the County Medical Society, 
asks me to call your attention to the 
law which requires that before a child 
can enter school he must have a certifi- 
cate of physical examination to present 
to the school. 

“I therefore urge you to bring your 
child to me without delay for an exami- 
nation, so that, if any sar cia defects 
are found which can readily be remed 
we can begin treatment at once so that 
no school time will be lost. 

























“Telephone 
“Address 








M. D.” 





The official appearance of the 
notice makes it an even more 
effective influence than the usual 
health examination reminder. 
Duly mailed out it should result 
in near to 100% appointments. 
The responsibility for determin- 
ing whether the child entering 
school is to be examined by the 
family. doctor or by the school 
physician is placed on the family 
doctor himself. 

The only possible flaw in the 
campaign is the apathy of a phy- 
sician toward using the blank be- 
cause he questions its ethics. 
Such an objection is not valid, be- 
cause the blank does not solicit 
patients. It bears the official 
mark of the health department, 
states a fact which it is to the 
advantage of the parent to know, 
and merely urges an early exami- 
nation. Jt is mailed out to parents 
who are definitely on the doctor’s 
list of patients. 

In order to obtain wide use of 
the blank, pressure is put on the 
physician by notices in the local 
society bulletins, and even, in the 
case of one New York county, by 
a letter from the society’s Com- 
mittee on Public Health. 

In September, 1930, more than 
one-third of the children apply- 
ing for admission to school had 
been examined 
by their fami- 
ly physicians. 

The plan is 
worth repeat- 
ing in other 
communities. 

It is one key 
to definite and 
effective  co- 
operation be- 
tween 
depart ment 
’ private 
physician. 


















“Medical: Economics 





and Medical Business” 


Under the above title the following editorial 
comment appeared in the Journal of the 
American Medical Association for April 25: 


“"F OR some time physicians have been receiving 
regularly and complimentary a publication known 
as Medical Economics: the Business Magazine of 
the Medical Profession. The contents of this periodi- 
cal are devoted largely to the problem of making 
money out of medical practice. It is apparently little 
if at all concerned with medical ethics or medical 
ideals, except so far as these may interfere with the 
matter of making money. Indeed, the ethics and 
ideals of the publication itself would seem to be con- 
trolled largely by such a point of view, since the 
vast majority of its space is devoted to the adver~ 
tisements of products of many manufacturers whose 
preparations could not possibly be passed by the 
Council on Pharmacy and Chemistry of the Ameri-~ 
can Medical Association. Moreover, even those manu-~ 
facturers who cooperate largely with the Council 
find in this alleged medical publication an outlet for 
the announcements of their products that the Coun- 
cil will not accept. The periodical serves perhaps 
thus as a directory of unscientific and unacceptable 
therapy. At a time when economic considerations 
may make many physicians hesitate on the border- 
land that separates high ideals and strict honesty 
from commercialism and unethical conduct, a warn- 
ing is perhaps in order against the following of 
strange gods. While the periodicals of the organized 
medical profession are trying to make physicians 
realize that only the maintenance of the traditional 
ideals of the profession can avert attempts by cor- 
porations and by the state to reduce medicine to a 
trade, such commercialized publications as Medical 
Economics. are endeavoring to make the physician 
essentially an advance agent for the manufacturers 
of nostrums and unscientific proprietary prepara- 
tions. The periodical comes to the doctor for noth- 
ing, a price that is perhaps beyond its merits. There 
is an old, old proverb that seems to require frequent 
repetition: Beware the Greeks Bearing Gifts.” 
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The W ay They Quenched 


A MEDICAL ALLEGORY 





Photo H. A. Roberts 


It is impossible not to recog- 
nize in this description of 
fire-fighting in the mythical 
state of Mythycumpooh, 
many of the grievances the 
public is voicing against 
1. oN in the year 1931, 





HE editor asked me to say, 
»® in a very few words, how I 
think medicine should be organ- 
ized. But, before I say anything 
at all about mtg. I feel 
moved to tell you something 
about the Fire Department in 
ee of Wham, in Mythycum- 
pooh. 

Wham was a rather la city 
and it had the usual number of 
fires. So quite a number of men 
with an eye to good livings 
studied the best methods extant 
of putting fires out, after they 
were started, and set themselves 
4 independently as _ firemen. 

ey all private offices, with 
sometimes an assistant or two to 
take care of the overflow, and 
each had the best equipment he 
could afford, though many of 
them had mighty little and 
mighty poor equipment at that. 

These firemen supported them- 
selves by fees and their motto 
was, “The bigger the fire the 
bigger the fee,” for they rea- 
sonably assumed that the bigger 
the fire was the more risk they 
took. As to the risk the house- 
holders took the firemen of 
ee did not care es- 
pecially. 


So whenever a citizen’s house 
caught fire he fared forth to find 
a practitioner in the art of put- 
ting out fires. Very often he 
found the fireman off at another 
fire, or out golfing, he having 
made no arrangements in ad- 
vance, which citizens found it 
difficult to do, any more than 
they could arrange to get knocked 
down by automobiles, to have 
heart attacks, or give birth to 
babies at specified times. 

Then again he would find a 
fireman in his office but would 
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Fires in Mythycumpooh 


By T. SWANN HARDING 


discover that the owner of the 
house which was afire—some- 
times himself—had once engaged 
in some practice deemed unethi- 
cal by the- Association of fire- 
men, and this particular man, 
being a member, could not go. 
Nor could he really recommend 
anyone to go except another 
member of the Association who, 
of course, would not go either. 

Meantime the fire increased in 
fury. In a sense this did not 
matter, as the bigger the fire the 
bigger the fee anyway and, from 
tha standpoint of the fireman, a 
little discussion was not objec- 
tionable since it gave the fire a 
certain headway. 

From the standpoint of the 
citizen this scarcely seemed so 
admirable a procedure. Ultimate- 
ly, if he was lucky, the citizen 
would get some firemen to his 
house in time to save part of it. 
Now and: then they would request 
other firemen to come in consul- 
tation—especially if they them- 
selves seemed to have failed in 
their efforts, but always provided 
that they were not dismissed 
from the case and could remain 
really in charge. 

If the fire was put out, the 
firemen were paid a fee which 
increased in size in direct ratio 
to the damage done; if the house 
was completely burned this fee 
naturally became very large and 
other specialized workers had al- 
a be ee —— re to — 

& ring of the grounds. 

While some wicked citizens of 
Wham malignantly maintained 
that the firemen sometimes went 
around bent on incendiarism, this 
was probably mere gossip. Of 
course, when business was bad, 
it is almost certain that various 
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Mr. Harding, author of the 
volume "Fads, Frauds, and 
Physicians", here makes out 
dame case ‘! gy Fe But 

ore weighing his argu- 
ments, read the rejoinder to 
this article, on page 17. 
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firemen failed to give a. quick 
alarm when they happened to see 
a tiny fire starting. in or near a 
building owned by a good cus- 
tomer. That would be but. na- 
tural. It was also true that many 
commercial firms sprang up 
which sold all kinds of appara- 
tus to firemen for the purpose 
of appearing to put out a fire, 
whereas one secretly sprinkled a 
little kerosene on the conflagra- 
tion through a side nozzle. 

It was likewise true that these 
same firms sold to the citizens of 
Wham all sorts of magical pro- 
tective charms against fires, 
many of which were combustible 
and in which they were told to 
build small fires, and others of 
which plugged into the electric 
current and were very defective- 

wired. This was natural, for 
firms are usually in business to 
make money and, since these 
companies sold a great deal to 
the firemen, they did not want 
to see their best clients deprived 
of fees. 

Ultimately, however, there were 
two or three big fires in Wham 
and the city government was 
aroused from its usual dormant 
state by the plaintive whines of 
various citizens. It decided to set 
up a fire station of its own, to 
pay the firemen good salaries, 
and to supply them with complete 
and up-to-date equipment. Then 
whenever a fire got really big 
enough it would be taken out of 
private hands and attended by 
the city fire department. 

Just. about this same time 
groups of firemen began to hire 
themselves out to large indus- 
trial concerns on a salary basis, 
in return for which they under- 
took the duty of fighting fires 
within the property domain of 
the concern. You may imagine 
the howls of anger that arose 
from the private or general prac- 
titioners of fire fighting when 
‘these things took place. 

They contended that. the city 
government was Socialistic and 
took .business right out of their 
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hands. They contended that. fire- 
fighting practitioners who hired 
themselves out to industrial con- 
cerns at straight salaries were 
“contract slaves” and traitors to 
the Independent Amalgamated 
Association of  Individualistic 
Fire-Fighters which had its head- 
quarters, oddly enough, in Chi- 
cago. They denounced such steps 
as Communism, Bolshevism, An- 
archy or at least Socialism—hav- 
ing the usual mental confusion 
and economic illiteracy of the 
average American. However, the 
citizens, through the city govern- 
ment, put their feet down with 
one mighty stamp. Big fires 
would be fought by the city fire 
department; surely there would 
be enough little fires to satisfy 
the independent practitioners. 

Gradually, however, the city 
fire department became educa- 
tional in its mission. Its members 
studied up on the best methods 
of preventing fires. It still prac- 
ticed conflagration therapy, of 
course, but in its leisure moments 
it went into research on fire pre- 
vention with a vengeance and 
soon instructed the citizens how 
to get along on just half the 
usual ration of fires. The citizens 
were so well pleased that they 
again appealed to the city govern- 
ment and demanded that, since 
so many poor people could not 
afford to pay for their fires, the 
city government, by a small in- 
crease in taxes, should under- 
take to attend smaller fires, if 
they broke out in the homes of 
the indigent, as well as to edu- 
cate still more people in fire pre-. 
vention. 

There were so many howls 
from the private practitioners at 
this point that the city govern- 
ment moved slowly. It lost its 
reason if not its nerve, and. de- 
vised a system whereby the 
money of the taxpayer would be 
used, but the ethics of the priv- 
ate practitioner of fire fighting 
could be salvaged. In short, it. 
permitted the city firemen to 
charge a piece [TURN TO PAGE 81], 
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False Alarm, 


Mr. Harding! 


By HAROLD S. STEVENS 


Managing Editor, Medical Economics 


Wy ELL, Mr. Harding, your ac- 
count of conditions in the city 
of Wham, in Mythycumpooh, and 
of the organization of a State 
Fire Department, makes it look 
pretty bad for the old private 
fire-fighters. 

But you omitted to tell some of 
the native peculiarities of fires 
in Mythycumpooh, and the char- 
acteristics of the inhabitants, 
both of which made fire-fighting 
in Wham _ distinctly different 
from fire-fighting as we know it. 

And then you left off so abrupt- 
ly in your description of condi- 
tions in Mythycumpooh after the 
State Fire Department was or- 
ganized, that your sheer state- 
ment that “the people were well 
satisfied,” lacks support! 

As a fire fan who is interested 
in all modern innovations in fire- 
fighting methods, I am going to 
try to fill in these details. 

Your first mistake, Mr. Hard- 
ing, was in your size-up of the 
fire-fighters in Wham. 

Very, very few of these men 
took up fire-fighting as a career 
because they had “an eye to good 
livings.” As a matter of fact, by 
far the majority of them took 
a studied departure from paths 
of less resistance, and made 
enormous sacrifices of money, of 
energy, and of years of their 
lives, in order to prepare them- 
selves for this career. 

Their motives were varied. 
Some of them had fathers and 
even grandfathers who had been 
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fire-fighters. Some devoted them- 
selves to the subject because they 
loved it, and a few recognized in 
themselves a peculiarly success- 
ful manner with fires, amounting 
to genius. 

For many of them the sacri- 
fice and struggle did not end with 
the acquisition of the Degree of 
Fire-fighter, but continued 
through long years of building 
up @ reputation as successful fire- 
men, and even sometimes through 
their entire lives down to the 
very day when, white-haired and 
weary, but still compassionate, 
they were found dead in their 
tracks responding to the an- 
guished call of one of their wor- 
shipful clients. 

But this did not happen very 
often in Wham, ause am, 
as you say, was a big city, and 
very modern, and many of the 
inhabitants had not only long 
ceased to worship their fire- 


: fighters, but even ridiculed them 


and called them such names as: 
inefficients, money-grabbers, 
idealists, and feeders upon hu- 
man woes. 

Unfortunately, although the 
fire-fighters throughout Mythy- 
cumpooh were organized and 
could have made their real ser- 
vice, fire prevention, as attrac- 
tive as any of the other things 
which the inhabitants of Wham 
paid their money for eagerly. 
they failed to do so, or did so 
only half-heartedly and uncon- 
vincingly, so that the people be- 








came more and more dissatisfied 
and the fire-fighters more and 
more unhappy. 

Some of the most valiant of 
these men made poor livings in- 
deed, and some of the more pros- 
perous were better business men 
than they were fire-fighters. Yes, 
it is true that there were very 
few people, either among the 
householders or the fire-fighters, 
who were perfectly satisfied. So 
it naturally happened that My- 
thycumpooh turned to a State 
Fire Department. 

But here we come to those pe- 
culiar characteristics of the fires 
and of the people of Mythycum- 
pooh, which, after the State Fire 
Department had been organized, 
gave the story a different face. 

Fires in Mythycumpooh did not 
usually flare up without warn- 
ing, requiring the fire-fighters to 
come on the run with shrieking 
sirens and clanging bells. In fact, 
such fires were comparatively 
rare, and went under the name 
of accidental fires. When these 
occurred, there could nearly al- 
ways be found any number of 
fire-fighters who respected their 
calling sufficiently to come run- 
ning from whatever they were 
doing, whether it was eating, or 
sleeping, or even at work putting 
out other people’s fires. 

Within the city limits of 
Wham, it was also possible, in 
the event of an accidental fire, 
to summon an energetic crew 
consisting of an interne fire- 
fighter and a driver, who, upon 
the slightest provocation would 
come roaring through the streets 
to the scene of the accidental 
fire, and if it was not possible 
to extinguish the fire on the spot, 
would even carry it back to their 
headquarters, where a large and 
experienced staff of fire-fighters, 
with their assistants and modern 
equipment, were ready to exer- 
cise their utmost fire-reducing 
powers. 

There was another class of fire, 
called an emergency fire. This 
too came without warning, and 
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required the services of experi- 
enced fire-fighters. 

In these instances, just as in 
the accidental fires, the profes- 
sion of private fire-fighters could 
always be depended on to furnish 
aid, and the various fire-head- 
quarters scattered throughout 
the city of Wham were seldom 
known to have refused to accept 
a case of emergency fire, regard- 
less of the paying ability of the 
citizen. 

The great remaining class of 
fires did not, peculiarly enough, 
come without warning. Very of- 
ten the householders of Wham 
contentedly sat by and watched 
their homes begin to smolder, 
with little bursts of flame here 
and there, and if it became too 
warm indoors, they would go out 
on the front porch and sit and 
fan. themselves, hoping that the 
fire would, after a while, go out 
of its own accord. 

Sometimes they would go along 
like this for days, and then one 
morning at 3 o’clock they would’ 
rush to the telephone and sum- 
mon the nearest private fire- 
fighter, who then stood in danger 
of the severest criticism and even 
a law-suit if he took longer than 
three minutes to make his ap- 
pearance. [TURN TO PAGE 109] 


Further evidence that the 
public is paying gjose atten- 
tion to anything which con- 


cerns the current question 
ci medical — is shown in 
the way that news rs 
received the Rabid il 
MEDICAL ECONOMICS' 
recent survey of the physi- 
cian's income (see page op- 
posite). More than 50 news-. 
papers, representing every 
section in the United States, 
carried the story. 
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Name- plates 


DISTINCTIVENESS NEED NOT 


M UST a physician’s name- 
plate always be of bronze, 
illuminated at night by a stark 
(and usually fly-specked) 25- 
watt bulb? 

Is white porcelain lettered in 
black, painfully efficient in its 
simplicity, a rigidly inescapable 
custom? 

I plead otherwise. I ask why 
a doctor’s house-plate may not 
follow the architecture of the 
house in which the office is lo- 
cated, or any whim of the doctor 
himself—any whim, of course, 
within good taste. Good taste 
is naturally equivalent to the 
ethics of the profession. 

It is generally understood that 
name-plates shall bear the name 
only, as, John J. Jones, followed 
by the degree M.D. Occasionally 
it is Dr. John J. Jones. The spe- 
cialty is seldom given. However, 
if a physician limits his field to 





eye, ear, nose and throat, and 
happens to have his office near 
a corner notorious for its motor 
accidents, and therefore wishes 
the general public to know that 
- he is a specialist and not a gen- 
eral practitioner, he may brave 
the = and announce his 
special 


Suppose you have just built an 
attractive French Provincial 
home and the architect grieves 
at the prospect of seeing its beau- 
ty spoiled by an inartistic and 





incongruous name-plate. In the 
picture marked (I) the doctor- 
owner solved the problem by put- 
ting his name-plate on one of the 
driveway pillars. A hollow block 
of the stone with the front re- 
moved was inserted at the pro- 
per height in the eolumn. Cover- 
ing the entire front of the block 
was a panel of white frosted 
glass which, since it simulated 
the color of the White stone pil- 
lars, looked as if it were one of 
the stones. -On the glass was 
tastefully lettered the doctor’s 
name. At night an indirect light 
which dulled the glare illuminat- 
ed it, from inside the block. 

In illustration (II) the house 
was of the type popular among 
the early settlers of the middle 

eastern states. The doctor resid- 
ing’ here has his regular office 
in the business district of the city 
but wished also to have a name- 
plate on his house. This he 
placed “inconspicuously on the ~ 

% wooden addition at: age side. Just 
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VIOLATE ETHICS - By VANCE STAPLES 


a small rough-hewn board bear- 
ing in black letters his name. 
This type need not be illuminated 
at night and is so placed that, 
although it can be seen by a per- 





son looking desperately for a 
physician, it does not attract the 
attention of the public and does 
not detract from the beauty of 
the home. 

In the small Colonial house 
marked (III) lives a young doc- 
tor. When the, house was built 
he and his wite completely for- 
got that he would need a name- 
plate, and from the time that the 
last shaving was swept from the 
doorstep until the last bit of 
furniture (new and old) was in 
place, it never occurred to them. 
When they awoke, they were 
faced with one difficulty. The 
office was in an ell of the house 
with a separate door at right 
angles to the street. In order to 
have persons approaching the 
house see that his office was 
around on the side it was neces- 
sary to have a sign that showed 
from the street. They solved this 
by having a —, rather plain, 
swinging sign ung on a 
wrought-iron bracket at the side 


of the door. Notice particularly 
the name-board. If you contem- 
plate using something of the 
same kind bear this in mind: you 
are not opening a Tea Room! 
Nor is it necessary to your pride 
to have your friends say “What 
an unusual sign!” 

Next consider drawing IV. If 
the street on which your com- 
bination home and office is built 
is cut through rather deeply leav- 
ing a straight rise, walled in as 
this one is with a set of steps up 
to the lawn and house, set into 
the wall your name-plate. Have 
it just large enough to carry your 
name in bold lettering, illuminate 
it at night and all will be well. 
But don’t make the plate square 
and the lettering small or pros- 
pective patients will pass you by 
murmuring, “Just another house 
where George Washington slept!” 

Doctors who have their offices 
in office buildings have the easi- 


< t 

\4 
est time of all when it comes to 
name-plates, for they seldom 
have any! The names are lis 
in the directory in the lobby and 
the sign painter in the building 
letters the doors of the office 
suite. 

But physicians who have taken 




















2 


suites in apartment houses are 
up against another problem. 
They do not wish to scatter their 
name-plates promiscuously over 
the front and yet must have some 
means of letting patients know 
where they are. In illustration 
(V) the doctor-tenants in the 
building put up a cooperative 
signboard which can be made to 
harmonize with the architecture 
of the building. The “directory” 
may either ‘be made of small 
enameled letters slid into grooves 
or of separate small bronze 
plates. In any case they must 
all be grouped together. 


Vv 





I have never known of a phy- 
sician who had a modernistic 
house (although some may be 
contemplating such a thing) but 
I do know some who have moder- 
nistic offices. To them a name- 
plate in the modern manner is 
an important detail. Here care 
must be exercised in the choice 
of the materials and the type of 
the plate, for there are so many 
mistakes made in the name of 
modernism that only the most 
wary escape all the pitfalls. 

The name-plate illustrated in 
(VI) is used on the door of the 
entrance to the private office of 
a very “modern” young physi- 
cian., The house, or rather, the 
office building is a series of low, 
large-roomed suites arranged 
around a common patio. The 
usual predominate Spanish atmo- 
sphere is missing here and the 
simplicity of the entrance door, 
the - spaciousness of the rooms 
and the architecture all combine 
to lend themselves to the moder- 
nistic style. 
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The name-plate itself, small in 
size, is tacked directly on the 
door. It is of black bakelite with 
a very simple decoration of 
chromium at the ends, balancing 
the use of chromium for the 
name itself. A larger plate of 
this type may also be used but 
the doctor will naturally want to 
avoid any suggestion of gaudi- 
ness. 

Many a physician starting out 
could tell us exactly what he 
wants in his examination room 
and his office, but when it comes 
to his name plate, he has no par- 
ticular desire. His physician- 
neighbors have bronze name- 
plates or black and gilt wooden 
signs. 

He hesitates to depart from 
custom. The day the name-plate 
goes up he goes out to view it 
and actually does get a prideful 
thrill. But as he gets deeper in- 
to his practice, into his work, 
he forgets all about it, noticing 
it only when the electricity 
doesn’t work. 

From these suggestions I hope 
that more physicians will see the 
possibilities of making the name- 
plate harmonize with the sur- 
roundings and the architecture 
of the house, of .making it dis- 
tinctive and unusual, without in 
the smallest measure detracting 
from the dignity of the profes- 
sion of medicine. 











It’s an Odd Thing about Medicine 








AND | TOOK ITI 


| LEFT my practice and went 
to Europe because my wife 
made me go! She said I needed 
a change and prescribed an ocean 
trip and absence of two months. 

Now that I have taken the 
dose, I am ready to admit that 
her diagnosis was perfect and 
that the prescription was pleas- 
ant to the taste and easy on the 
pocketbook—also I am inclined to 
believe that I shall have it re- 
filled in a couple of years. 

“Henry,” said my wife as we 

sat at the breakfast table on the 
first day of the new year, “I 
have absorbed a lot of medical 
knowledge during thirty years of 
marriéd life. When Mr. Whittle- 
sey, the banker, told me the other 
day that he was ‘all run down’ 
and was going to see you, I knew 
éxactly what you would recom- 
mend. Come now,” she asked, 
“didn’t you tell him to take a 
vacation?” 
. “Of course I did,” I admitted, 
“the came to the office yesterday 
and I told him frankly that he 
was shortening his life by stick- 
ing so elose to the bank. I am 
afraid, however, he will not take 
my advice,” I added. 

“Well,” she continued, “I am 
the doctor now and you are the 
patient and the only difference 
between you and Mr. Whittlesey 
is that you have to do as I say. 
Maybe it will ease the shock for 
you to understand at the outset 
that I am of the Oslerian school 
and do not believe in overmuch 
physic. Your symptoms are on 
all fours with those of Mr. Whit- 
tlesey. My prescription requires 
that you start for Europe by the 
first of February and remain 





24 


R- 
2 Months 


in Europe 


away from your practice for two 
months.” 

My wife went on to. say that 
she was going along, and was 
good enough to add that I need 
give no thought to closing the 
house and packing the luggage. 

“Apparently all I have to do,” 
I ventured, “is to turn my pa- 
tients over to another man, raise 
the money, buy the tickets and 
get the passports.” 

“Exactly,” she exclaimed, “that 
is the first dose and the others 
will have a better taste. I will 
see you again—professionally— 
tomorrow afternoon.” 

My wife is a very level-headed 
woman, but I regarded this as 
about the craziest idea that could 
be expressed. ow could I, a 
general practitioner with an es- 
tablished family @practice, drop 
everything for two months! I 
was perfectly sure that it could 
not be done. But my certainty 
was short-lived. Fate met me at 
the club when I dropped in that 
day for a bite of lunch. 

Fate, at first, was in the form 
of an old friend, Adams Willson. 
Somehow or other Adams ar- 
ranges his business so that he 
gets a winter vacation as well as 
@ generous outing every summer. 
He had just returned from 
France and was holding forth on 
the pleasures of ocean travel. I 
found myself thinking that a 
voyage would be an interesting 
ce at any rate. 
(My wife’s prescri 


was be- 
ginning to have effect.) 














The day being a holiday, my 
office was quiet and I ran through 
a pile of accumulated medical 
pamphlets and circulars. From 
one of the envelopes out stepped 
friend Fate. This time he was a 
picture of an ocean liner and a 
schedule of rates and sailing 
dates. Such an advertisement 
ordinarily would have had scant 
attention, but now I read the 
thing. In fact, I read it several 
times, for it was amazing, to me, 
to learn that it does not require 
the pocketbook of a millionaire 
to travel on cabin ships in the 
off season. 

Next morning going from one 
patient to another, I felt tired, 
the weather seemed beastly, and 
every now and then the outline 
of that steamship stood out as if 
photographed on my windshield. 
Fate was waiting for me at the 
hospital. This time I recognized 
him and capitulated. 

As I was about to leave the 
building young Billy Eldridge 
stopped m Billy is a capable 


chap egy had been resident phy- 























AS TOLD TO FREDERICK A. FENNING 


sician for two or three years. 
“Doctor,” he said, “I have re- 
signed and am going to open an 
office; ultimately I hope to spe- 
cialize in surgery.” 

“Will you have time to take 
care of my patients for a couple 
of months?” I asked. 

He answered quickly, “You bet 
I will; but where are you going?” 

Boldly I announced, “I am go- 
ing to Europe.” Then I went 
downtown and made reservations. 


For the ten days on the ocean 
my interests were centered on 
deck games, observing the other 
passengers and talking with 
them, reading in a steamer chair, 
loafing in the smoking room and 
eating six times a day. My wife 
and I kept comfortably occupied. 

Only once did I talk shop and 
that occasion was so novel that 
it was full of interest. A wire- 
less from the captain of a tramp 
freighter reported the mate as 
ill and asked advice. The message 
gave the temperature, respira- 
tion, pulse, and general symp- 
toms, and the ship surgeon in- 
vited me to join him in making 
a diagnosis. We prescribed by 
radio. Twenty-four hours later 
word came that the temperature 
had gone down and the man was 
- around.” os 

e@ passengers me ac- 
quainted so easily and with such 
informality. Particularly this was 
true of persons seated at the 
same table. It would be difficult 
to ima conversation of more 
general interest than that which 


we enjoyed with a "abe 1 aj 


engineer, a [TURN TO P. 











~ Medicine Joins “A 


CHICAGO WORLD FAIR, 1933 


HE international exposition, 

to be held in Chicago in 1933, 
furnishes an ideal setting for an 
impressive display of progress in 
the sciences and arts of medi- 
cine. 

The body of the displays will 
differ markedly from former ex- 
position exhibits. Where endless 
miles of products were once ex- 
hibited, the Century of Progress 
Exposition will display processes. 
To tell the story of human ad- 
vancement since 1830, to tell the 
story in action when this can be 
done, but in every case to tell 
the story so that every one can 
understand clearly how the world 
of a century ago has been changed 
into our amazing today—that is 
the theme. 

The exposition itself will be 
much like a vast motion picture 
drama. The plot is the story of 
Science and Industry and Art. 
The scenario includes the por- 
trayal of sacrifice and heroism 
and devotion endured by men and 
women of science in behalf of 
humanity. Hard-won victories 
and triumphs of science and in- 
dustry and art have never before 
been made the center of an inter- 
national celebration. Their cele- 


bration in 1933 must be appeal- 
ing to all professions, most of 
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all perhaps to the medical pro- 
fession. 

The medical arts grew out of 
sympathy for human beings who 
suffered. Compassion and not 
commercialism drove men to do 
their utmost to find out the 
causes of diseases, to find out 
surer methods of diagnosis, and 
to set forward favorable health 
conditions for every one. Any 
one who knew intimately any 
déctor of the old type, the doc- 
tor of half a century or more 
ago, knows that the passion which 
put men into this profession and 
kept them there was far removed 
from greed and covetousness— 
it¥'was almost pure humanitarian- 
isth in most instances. 

One of the most distinguished 
members of the profession has 
repeated frequently the statement 
that greater advances in scien- 
tifie knowledge, and consequent 
professional skill, have been 
made since the beginning of this 
century than all former centuries 
of human experience had seen. 
If such a statement is justified it 
is even more justifiable to say 
that the sciences and arts of 
safeguarding human wealth have 
made their greatest advance in 
the past century of progress. 

Why should not Pasteur and 

















Century of Progress” 


By E. J CAREY, M. D. 


Koch be dramatized and their in- 
sight and accomplishments be 
vividly portrayed? Why should 
not Richard Bright, Basedow, 
Holmes, Semelveis, Bernard, Ad- 
dison and others be impersonat- 
ed, their achievements be shown, 
their contributions to human ad- 
vancement be depicted? 

Earlier discovery of their con- 
tributions was practicably im- 
possible. The age of philosophy 
and empiricism had not yet given 
way to the age of experiment, of 
criticism, of positive exploration. 
This was true of science in gen- 
eral. When inductive study and 
investigation were once launched, 
as a method of knowledge, mod- 
ern medical science, in all its 
branches, and practice of the 
many remedial and preventive 
arts of the profession, were giv- 


The Old and New in Chicago's 1933 Century of Progress Exposition. 





en a new charter as servants of 
mankind. 

To tell this wonderful story so 
simply that child and man can 
understand and be profited seems 
to be almost a compulsion upon 
the profession in 1933. What 
thrilling pictures might be acted 
out, portraying advancement of 
human and animal health, by 
bringing into related display the 
stories of Bacteriology, Entomol- 
ogy, Parasitology, of Biochemis- 
try and Physical Chemistry, of 
Physiology, Biology, and of Sani- 
tary Engineering! 

Could any display be more 
strictly scientific, more complete- 
ly in harmony with the general 
display scheme of the exposition, 
than a picture of progress in 
preventive medicine, illustrated 
step by [TURN TO PAGE 177] 





Photograph at the left shows the Administration Building, of modern 
design. Above is the blockhouse and soldiers’ barracks of Fort 
Dearborn, which will stand near its original site on the shore of Lake 


Michigan. 
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Modernize 


TT? business depression has. occasioned 
temporary difficulties for nearly every- 
one, but to the medical profession at least 
it has furnished one permanent benefit. 
It has brought out the lesson that we 
must give our patients more than they 
have ever received before—and we must 
give it to them in the form of efficiency and 
an even higher degree of personal service. 
In future, not only must we treat patients 
and keep them well, but in doing this we 
must exert ourselves to save our patients’ 
time, expense, bewilderment, and nervous 
energy. 

Confronted as we are by mass produc- 
tion in medicine, we must see that the sur- 
vival of private medicine lies in rendering 
the right kind of service. If there is to be 
a choice between personal service and im- 
personal service, the survival of the private 
practitioner must lie in emphasizing the 
former. 

The new type general practitioner must 
have a sense of economy; he must consider 
medical economics not only from the stand- 
point of his own interests, but most decid- 
edly in the advantage of his patients. He 
must be able to give his patients the humane 
interest associated with the old-time general 
practitioner, with as much of the efficiency 
of a mass-production clinic as his initiative 
and careful management can produce. 

The ultimate development along this line, 
in my opinion, will be the association of 
doctors into groups containing the major 
specialtie: and one important key man, who 
will combine the ability of a good diagnos- 
po with a graceful and sincere person- 
ality. 

If, in this way, we can give the public 
all that it expects to receive from revolu- 
tionary forms of medicine, if we can give 
this in the form of smooth, and efficient, 
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and economical service, that harmonizes 
with our great modern industries—and still 
maintain the vital humane personal ele- 
ments that graced the old-time practitioner’s 
office—we shall have the key to the survival 
of private medicine. 

We would do well occasionally to over- 
haul our schedules of minimum fees, par- 
ticularly where schedules are in use by a 
county society. A meeting devoted to dis- 
cussing whether flat charges made for the 
various operations are consistent with 
present costs and risks would be well spent. 

We should see that the patient is not 
referred for unnecessary laboratory or X-ray 
findings, and that all such reports as are 
absolutely essential are obtained at the 
minimum cost to which the patient’s social 
status entitles him. Incidentally, we should 
remember that the referring physician is 
often blamed for unexpectedly high bills for 
diagnostic work. 

We should encourage hospitalization at 
home when practicable. 

The public has come to compare us, 
naturally, with the highly orgariized indus- 
tries of today. Quite evidently we. have 
failed to make our product sufficiently at- 
tractive, so that the public compares it 
favorably with other modern values. 

I do not mean that we should go to great 
lengths in order to make medical service 
less expensive, but that we should give the 
efficiency the patient believes he receives 
from a mass-production clinic, with a liberal 
mixture of humaneness, personal sympathy, 
sincerity, and understanding. 

There is plenty of room for the hagevens 
element in medicine, but it must be dealt 
out on a businesslike basis. 


K Sherdan QD aketn 
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AN ANALYSIS OF COOPERATIVE 





Will physicians eventually cen- 
tralize their individual purchases 
in a collective buying bureau, and 
so create a unified buying power 
like that now represented in a 
great medical center? 


The author of this article is John 
A. Sivertsen, Manager, Sivertsen 
Clinic, Minneapolis. He thinks 
they may. 
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TT growth of the consumers 
cooperative movement has been 
one of the relatively unnoticed 
marvels of the last eighty years. 

From twenty-eight starving 
weavers, who formed the’ Roch- 
dale Pioneers in 1846, has sprung 
a great movement which includes 
40% of the population of Great 
Britain, 25% of France, and 
large proportions in all other 
countries in Europe. 

In this country, cooperative 
marketing began shortly after 
the Civil War, about sixty years 
ago. It came as the result of 
predatory cut-throat competition 
of private enterprises. Following 
the Civil War, an over-produc- 
tion of factory products gave an 
impetus to wide scale distribu- 
tion. The early cooperative as- 
sociations were small, loosely as- 
sociated organizations, local in 
extent. They were formed prin- 
cipally to market farm products, 
such as grain and dairy products. 

The cause of the majority of 
failures among the cooperatives 
was lack of uniformity in man- 
agement, or poor management, 
lack of provision for stock owner- 
ship and dividends, inefficient re- 
cords, and so forth. The» fact 
that they were mostly local com- 
panies prevented them from de- 
veloping bargaining power in the 
national market: Only 8.6% of 
5800 farmers’ cooperative organi- 
zations in 1925 date back to 1901, 
and only 20% to before 1911. 

Between 1912 and 1921, co- 
operatives developed by leaps and 
bounds. Since the War, most of 
the larger nationally recognized 
cooveratives have been estab- 
lished. The parallel with the re- 
cent growth of mergers and com- 
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their Buying Power 


MARKETING §* By JOHN A. SIVERTSEN 


bines among the privately owned 
productive enterprises is obvious. 

The total value of farm pro- 
ducts alone marketed by coopera- 
tives in the United States was 
over two billion dollars in 1928, 
while the total number of mem- 
bers in these cooperatives in the 
United States was almost three 
million. 

Sixty years ago there were no 
nationally known products or 
brands marketed by cooperative 
organizations. Today, “Sunkist 
Oranges,” “Eatmoor Cranber- 
ries,” “Land O’Lakes Butter,” 
“Diamond Walnuts” and “Sun- 
maid Raisins” are household 
words. All of these are products 
xf cooperative organizations. 

As one intégral part of the co- 
operative movement, collective 
buying has developed in quite a 
similar manner. 

This is best illustrated in the 
drug and grocery fields. The firs? 
cooperative buying effort among 
retail druggists known today re- 
sulted in the organization of the 
New York Consolidated Drug Co. 
in Manhattan, in the year of 





1887. This organization was in- 
corporated in 1900, and has 
grown until its sales in 1927 
amounted to approximately one 
million dollars. 

One year later, in 1888, and 
without knowledge of the first, 
the Philadelphia Wholesale Drug 
Company was organized as a 
limited partnership and is today 
the largest strictly cooperative 
drug house in the United States, 
with an average membership of 
approximately 1600 in 1927, and 
sales of approximately eight mil- 
lion dollars. In 1928 there were 
approximately 25 wholesale co- 
operative drug organizations in 
the United States. 

The fundamental theoretical 
basis of the co-operative move- 
ment is probably best stated by 
Charles Gide, the French Nestor 
of cooperation and one of the 
greatest living economists. He 
points out that all beings cooper- 
ate to a certain extent in society, 
that if there were no such in- 
formal cooperation, society would 
cease to exist, at least in its 
present form and would very 
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gevbelly sink to a cultural level 
ower than that occupied by any 
society of human beings in exis- 
tence today. Then he says that 
“the cooperative movement seeks 
fundamentally to transform the 
cooperation that already exists in 
a latent state in society into con- 
scious organized cooperation.” 

The advantages which accrue 
in theory and in practice from 
cooperative buying are many: 

1. The cooperatives are usual- 
ly able to get price concessions 
from manufacturers for volume 


buying. 

2. The costs of distribution of 
products are reduced, because the 
group of retailers or consumers 
take over and perform the func- 
tion of distribution themselves 
and thus eliminate the middle- 
man, in this case the wholesaler 
or a The duties of the 
wholesaler cannot be eliminated 
altogether, but, since the coopera- 
tive buying associations are not 
organized on a profit basis in the 
same way as the private service 





CORRECTION 


The NEOFERRUM advertise- 
ment which appeared in the 
April issue contained two 
typographical errors. 


In the headline ‘‘Vitamins B and 
C” should have read ‘‘Vitamins B 
and G’’. And in the last paragraph, 
reference to: the iron content of 
NEOFERRUM which appeared 
as *‘contains % grains of iron’’, 
should have read ‘‘contains 1.4 
grains of iron’’. 

The NEOFERRUM advertise- 
ment, as corrected, appears on 
the opposite page. 


THE MALTINE CO. 
20 Vesey St., New York, N. Y. 
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wholesalers, the cost of perform- 
ing these duties is reduced, in 
some cases quite substantially. 

8. Collective buying tends to 
reduce to a minimum the dangers 
of stocking unstandardized pro- 
ducts. The reason for this is 
obvious. The mathematical prob- 
abilities of unloading a supply 
of unstandardized products are 
reduced by ten if ten buyers are 
consulted as a oup and not 
approached individually. If all 
buying is centered in one office, 
the buyer is usually an outstand- 
ing expert in his field who would 
not readily order any but recog- 
nized standard goods. 

4. The dangers of over-stock- 
ing and of duplication of stand- 
ard brands are also reduced by 
cooperative buying. It is quite 
reasonable to suppose that a co- 
operative wholesaler owned by 
retailers or consumers will ex- 
hibit a greater and more inti- 
mate interest in the welfare of 
the individual members of the 
group, in these respects, than a 
privately owned firm operated for 
profit. Cooperatives are in a posi- 
tion to make quicker turnovers 
possible because of their in- 
creased buying power. Duplica- 
tion of standard brands in the 
same field is avoided by adher- 
ence to one pps ey rand in 
the purchase of which they usual- 
ly are able to command quite re- 
spectable price concessions. 

5. Savings are distributed 
popularly Ese aw | to share in 
the form of refunds and rebates 
usually, and patronage and even 
stock dividends sometimes. Many 
cooperatives charge the current 
price for their and then 
refund the members the differ- 
ence between this price and the 
cost each month or at some other 
stated time. 


cost price plus an ted ’ 
ling but return the sav- 
ings in. same way. 

6. peratives 


usually run on a cash basis or 
on a 7 to 10 day credit basis the 
interest on invested capital is 
‘ held to a mini- [TURN TO PAGE 86] 
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PSYCHOLOGY OF DECORATION 


vane the last few years, 
most of the professions, and 
business in particular, have paid 
considerable attention to the ap- 
pearance—that is, the decorative 
treatment—of their offices, espe- 
cially to those premises which 
are intended for the reception of 
visitors. 

it has been strongly brought 
to the attention of business peo- 
ple as well as professional men, 
that the impression made upon 
the visitor the first time he enters 
a place, is a lasting one and to 
a considerable extent a deter- 
mining factor to the manner in 
which future business relations 
are carried on. 

In other words, if a patient or 
client or customer (their psy- 
chology is the same) is favorably 
impressed with the office in which 
he is received, he is easier to 
handle than the one who, before 
seeing the individual he intends 
to consult, has spent some min- 
utes or more in a reception room 
that is either poorly furnished, 
lacks taste, or shows the pitiful 
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Three rooms of modern design, 
planned and executed by the au- 
thor. The one above is a sani- 
tarium lounge; the other two a 
country club. 


attempt of the amateur to make 
the room look impressive. 

Even so it is rather surprising 
to note that a great number of 
physicians still pay but little at- 
tention to the appearance of their 
offices, especially the waiting- 
room. The latter, naturally, is of 
greatest importance, for people 


who are about to consult a phy-. 


sician are generally in some de- 
gree nervous and much more sen- 
sitive than a customer about to 
buy something in a place of busi- 
ness. It is true that the patient 
may not consciously observe the 
defects of the waiting-room, but 
sub-consciously he, or more espe- 
cially she, is irritated by an in- 
artistic and aimlessly arranged 
place. 
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On the other hand, a number 
of physicians whose waiting- 
rooms had been artistically treat- 
ed in a manner specially adapted 
to their profession, have reported 
to the writer that the mental 
state of their patients was de- 
cidedly improved by the new ar- 
rangement, that they often made 
appreciative and friendly re- 
marks to the doctor about the 
pleasant waiting-room, and were 
much more cheerful than before, 
thus, by their changed mental 
attitude, greatly aiding the doc- 
tor in his work. 

Judging from the opinion of 
these men there must be some- 
thing to it. 

Means to impress the patient 
have been used by physicians for 
nearly a thousand years. There 
is evidence available to this ef- 
fect in various 
writings of 
ancient and 
medieval men 
of science. Up 
to the end of 
the last cen- 
tury there 
was hardly a 
doctor’s office 
which did not 
display a 
skeleton and 
various ana- 
tomical speci- 
mens in glass- 
containers, 
remnants of 
the bygone 
days in which 
a physician’s 
office resem- 
bled the den 
of an alchy- 
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By PETER RODYENKO 


mist or wizard with its weird 
stuffed animals, retorts and vials, 
and peculiar odors—giving the 
place an atmosphere which might 
have aroused a feeling of awe and 
respect for the man of science, 
but which, we may be sure, failed 
to put the patients at ease. 

To put the patient at ease and 
at the same time impress him 
with the success and the up-to- 
date-ness of the physician is the 
purpose of the waiting-room, and 
not solely to provide him with a 
place to sit and to keep out of 
the cold. 

The waiting room of many a 
physician even today resembles 
nothing more than a cross be- 
tween the “parlor” of a better 
class boarding-house and _ the 
living room of a family. Often 
they are either stiff and cold in 















HAY FEVER 


A Logical Palliative for Your 
Hay Fever Cases* 


June is the month when per- 
sons who are sensitive to the 
pollens of grasses (timothy, 
redtop, June grass, orchard 
grass, sweet vernal and plan- 
tain) suffer most from symp- 
toms. of hay fever. 

When the symptoms are ful- 
ly developed, it is of course 
too late for preseasonal im- 
munization. However, the pa- 
tient’s distress can be allevi- 
ated, and subsequent parox- 
ysms minimized, by instilling 
into the nasal:chambers Mistol, 
a light petrolatum-liquidum 
containing camphor, menthol, 
eucalyptol and chlorbutanol. 

By spreading evenly as a 
thin protective film 
over the nasal mu- 
cous membrane and 
clinging tenacious- 
ly to it for hours 
after its administra- 
tion, Mistol guards 
the sensitive area 
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against irritation by the offend- 
ing pollen. In addition it tends 
to restore a healthy condition of 
the hypersensitive membrane, 
thereby lessening its predisposi- 
tion to allergic reaction. 

Nothing can take the place of 
preseasonal immunization. But as 
a dependable palliative, Mistol 
will stand you in 
good stead for pa- 
tients with grass 
pollen hypersensi- 
tiveness who come 
to you during the 
entire month of 
June. 





FOR THE NOSE AND THROAT 
MADE BY THE MAKERS OF NUJOL 


*This advertisement was written by a registered physician. 
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their formality or they show 
what could be called a comfort- 
able disorder—both of which are 
decidedly out of place in premi- 
ses intended for the reception 
of strangers, or at least relative 
strangers. 

If the waiting-room is stiff and 
formal, then the patient will cer- 
tainly not be put at his ease, not 
even by means of more or less 
out-of-date magazines scattered 
over various tables. On the other 
hand, if there are various signs 
indicating that the waiting-room 
is used as a living-room by the 
doctor’s family after office-hours, 
there will emanate a feeling of 
familiarity, which, as we all 
know, breeds contempt. 

Many a physician has to use 
his waiting-room as an addition 
to his living quarters. Even in 
cases where this is unavoidable, 
it is relatively simple to make 
the room show no traces of 
domesticity. But expert treat- 
ment is required to make such 
an attempt successful. The ef- 
forts of amateurs, of well-mean- 
ing friends of the doctor, in- 
variably betray themselves by 
their lack of sophistication and 
skill in the details, and though 
it is true that the average pa- 
tient could not do any better 
himself, yet he can still criticise 
an effect which they feel to be 
“arty” rather than artistic. 

The personal taste of the doc- 
tor and his family should be put 
in the back-ground as too sub- 
jective. There should be an at- 
mosphere of pleasant imper- 
sonality, similar to the smile of 
a great personage — everybody 
knows that this smile does not 
mean anything, yet all those upon 
whom it shines are made happy 
all the same. This is but human 
nature, and the doctor, logically, 
should be the best equipped in- 
dividual to take advantage of it, 
to the best interests of his patient 
and of himself. To put it brief- 
ly, a well appointed waiting-room 
helps to make the patient make 
the doctor. 

The particular field of the doc- 
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tor’s practice should be taken 
into consideration in the decora- 
tive treatment of his offices. The 
respective waiting-rooms of the 
gynecologist, the child specialist, 
the neurologist, the surgeon— 
have, or should have, each an 
atmosphere of its own. Most 
thought is required for the dec- 
oration of the surgeon’s waiting- 
room, less for the general prac- 
titioner’s, though the latter, also, 
is no easy problem to work out. 

Many a physician has not only 
given but little thought to the 
appearance of his waiting-room, 
but has also refrained from doing 
something about it because of the 
fear of running up a large bill 
for decorations and furniture. 
The past practice of the majorit 
of doctors who had to furnis 
their waiting-room has been such 
as to lead not only to quite an 
expense but to an actual loss, as 
the result failed to produce a 
desirable effect. This past and 
also present practice is either to 
proceed to the nearest depart- 
ment store or furniture dealer, 
either alone or, what is worse, 
accompanied by ladies, and pick 
out pieces that look good—in the 
store. After a while a conglomer- 
ation of various articles is stuck 
into the poor waiting-room, un- 
til it comes to look more like an 
auction-room. Then a_ house 
painter is called in and is asked 
for an estimate and suggestions. 
The judgment of this worthy, 
combined with the advice given 
by the salespeople in the depart- 
ment store or the furniture store, 
almost invariably produce as- 
tounding results! 

Sometimes a doctor, more afflu- 
ent than others, will call in an 
interior decorator and give him 
a contract for everything needed, 
without much bothering whether 
this individual is an: expert in 
his work or just an able sales- 
man, anxious to sell as much as 
he, or she (for there are many 
woman decorators) can sell to 
the physician. 

Both the methods are wrong 
from the beginning. For the 





most important job,:planning the 
decorations, is either completely 
forgotten or placed into the hands 
of people who are less interested 
in. the effect produced than in 
the amount of sales to the phy- 
sician; nobody has thought to 
solve the latter’s problem from 
the standpoint of the patient; 
nobody has bothered to study the 
various conditions so important 
when it comes to designing the 
decoration. 

The period of style in which 
the waiting room is to be decor- 
ated has much to do with its ap- 
pearance. It shall not be forgot- 
ten that if periods in style of 
bygone centuries are to be ex- 
pressed, the various components 
must, necessarily, either be au- 
thentic antiques which are not 
only expensive but impractical, 
or they should be faithful repro- 
ductions, which also cost consider- 
able. In those past centuries labor 
was cheap, and the beautiful 
wood carving produced by a 
- frugal craftsman cannot be dup- 
licated today except at a con- 
siderable cost. Moreover, “an- 
tiques” have been overdone and 
have become trite, being seen 
everywhere and also limited in 
design. a 
A style which allows a maxi- 
mum of effect with a minimum 
of expenditure, therefore, will be 
most advisable. 

The contemporary style of 
decorative treatment is, it seems 
to‘’me;,the most appropriate for 
the medical waiting-room, for, 
with the use of this style, prac- 
tically any premises can be dec- 
orated to great advantage, as 
they do not place a limit or pre- 
cedent in style on the designer 
and decorator. Of course, there 
is a school of architects and dec- 
orators who maintain that the 
exterior of a residence must har- 
monize with the interior and vice 
versa, but these ultra-conserva- 
tive souls found themselves 


stumped when the residence or 
doctor’s office was located in an 
apartment house. Furthermore, 








MEDICAL ECONOMICS 


many a durable residence was 
built by a builder without the 
help of an architect, or following 
the plans of an architect who 
took the liberty of combining the 
characteristics of various styles 
and periods in one edifice. Any 
objection on the ground that a 
contemporary interior might not 
harmonize with the rest of the 
house, or apartment, can easily 
be overruled on the basis of plain 
common sense, especially when 
we come to the decoration of a 
physician's office. 

The contemporary style, being 
the expression of our era, is not 
merely a fad. It has come to 
stay; in fact, hardly a beginning 
has been made. Those reaction- 
aries who believe that the modern 
movement is ephemeral shall be 
reminded that not only banks, 
conspicuously conservative, but 
also the Salvation Army, in New 
York City, have adopted the 
modern style for their buildings. 

There is still much misunder- 
standing concerning the con- 
temporary movement in decora- 
tive art. There still exist great 
numbers of people who are an- 
tagonistic to what they call 
modernistic or futuristic stuff. 

It is admitted that several 
years ago, when the movement 
started, a number of artists and 
architects, in their desire to cre- 
ate something original, attemp- 
ted to achieve their object by 
completely disregarding all rules 
of art, beauty and harmony, and 
as a result many an execration 
was put on the market, especial- 
ly in furniture and textiles. But 
these days are over. 

Bygone sins should be forgot- 
ten, and will be forgotten by the 
intelligent before long. To draw 
a parallel, one should remember 
with what hostility the invention 
of the telephone was received and 
also the introduction of the steam 
locomotive, and the dire conse- 
quences which were predicted by 
narrow-minded ple of the 
times, which course never 


happened. 
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at the monotony of milk 


Cocomalt not only renders it more palat- 


able, but increases caloric value over 72% 


C It is a bal d combination of milk protein, milk 
minerals, processed cocoa, sugar, barley malt and eggs— 
to be added to milk, hot or cold. So mixed, the result 
is a delicious, chocolate flavor food drink—high in nu- 
tritive value and extremely palatable to convalescents, 
children and invalids, 





When made as directed, Cocomalt increases the caloric 
value of a glass of milk 72%—adding 46% more protein, 
56% more mineral salts, (lime and phosphorus), 188% 
more carbohydrates. 


Though it provides all the varied nourishment of a well- 
balanced meal, Cocomalt imposes no digestive burden. 
It is readily assimilated, quickly metabolized. It contains 
malt enzymes which actually help to digest the starches 
of other foods. Cocomalt meets ideally the demand for 
a high caloric, easily digested food. 
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(ocomalt 


~ 2... mixed with._milk 


Cocomalt is a chocolate flavor food-con- 
centrate which, when added to milk, increases 
is caloric value 72%. 


It contains calcium and vhosphorus required 
by growing children. 


It contains Vitamin D which helps the body 
utilize these minerals in building strong 
bones and sound teeth. 


It provides, in easily digestible form, the 
necessary carbohydrates for quick pick-up 
and energy production. 


Its protein content is a valuable adjunct in 
the dietary of growing children. 


It removes the distaste for milk inherent in 
many children and adults who require it for 
nutritional purposes. 


A tempting food drink 
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.. rich, smooth, creamy 


Cocomalt is zo¢ a powdered chocolate, not a malted milk, 
not merely a malt or cocoa mixture . . . but a scientific 
food concentrate of great nutritive value. 


It’s easy to tempt the “finicky” appetite of 
an invalid with Cocomalt. Undernourished 
or convalescent grown-ups drink it just as 
eagerly as youngsters, who love its rich, 
creamy, chocolate smoothness. 
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Cocomalt is made under modern, sanitary 
conditions—and is available at grocers and 


leading drug stores everywhere. 
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eee mixed with milk 


1 Cocomalt is a palatable and nutritious food 
drink, ideal for convalescents, nursing moth- 
ers and undernourished children. 


2 It strengthens and nourishes, but imposes no 
digestive burden. Quickly assimilated. 


3 Its high food valull palatability, and its easy 
digestibility, make it ideal for nervous, run- 
down men and women. 


4 It has high diastatic power which aids the 
body to digest other starchy foods. 


5 It is easy to prepare. Just mix it with milk 
and it’s ready. Equally delicious hot or cold. 


6 Cocomalt is highly beneficial to both old and 


young. 
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' GROWING YOUNGSTERS: Coco- pre 
malt mixed with milk provides virtual- up. 
— ly every element required by the young, 2 : 
developing body. sul 
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CONVALESCENTS: The high caloric cor 
value and quick assimilability of Coco- alr 
malt make it an especially valuable as 
food for convalescents. wet 
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MALNUTRITION: Undernourished po 
children and adults respond splendidly of 
to the balanced ration of Cocomalt out 
mixed with milk. Furthermore it in- phi 
creases the appetite. not 
ho: 
GENERAL DEBILITY: The necessity ra 
for a concentrated food of high diges- mo 
tibility in asthenic conditions is met by in 
Cocomalt. cat 
EXPECTANT MOTHERS: Taken 
during pregnancy, Cocomalt answers the the 
’ . \ 
mother’s great need for extra nourish- pe! 
ment. Provides the additional food b 
needed by the developing foetus. af 
is’ 
NURSING MOTHERS:  Cocomalt = 
provides necessary food elements for = 
the production of milk, without induc- we 
ing constipation. cal 
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in 
Tay 
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DELICIOUS HOT OR COLD 
R. B. DAVIS COMPANY HOBOKEN, N. J. 















NDUSTRY and medicine are 

not so far apart today as they 
seem. Medical uses for industrial 
products are constantly turning 
up—lead for shields in radio- 
graphic work, chromium-plate for 
improving the lasting quality of 
surgical instruments, the auto- 
mobile for increasing the physi- 
cian’s physical efficiency. Now 
comes a new product, cellophane; 
already, in addition to being used 
as a wrapper for cigars, cake, 
and the finer textiles, it is being 
used by physicians in Germany 


as a bandage. Applied over oint-_ 


ments, it does not absorb; it is 
transparent, so that the progress 
of a wound can be observed with- 
out removing the bandage. Cello- 
phane helmets are being used in 
nose and throat work. 

X-ray negatives are stored in 
horizontally-and-vertically ruled 
envelopes of cellophane, made 
exactly to fit, so that there is no 
movement of the negative. Areas 
in question can be definitely lo- 
cated as on a map. 


Embarrassing moments may 
make interesting reading, but 
they are bad things to experience 
personally. “The Doctor in Court” 


i by Edward Huntington Williams, 


D. (published by the Williams 
& Wilkins Company, Baltimore) 


is a collection of the embarrassed 


moments of physicians on the 
witness stand, embellished with 
discussion of the law and its 
weak . Reading this book 
carefully is one way to help fore- 
stall one of those. bad moments 
in court, because its author is 
lawyer-wise and jury-wise and 
he gives in these pages the 
equivalent of many years of 
sparring with both. In other 
words, it offers a chance to ac- 
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the cluttered desk 


quire the poise.of a veteran wit- 
ness for the price of a 4 
Tonle, it is an interesting 


A bill before the New York 
State legislature would amend 
the Workmen’s Compensation 
Laws to give an employee the 
right to choose his own physician, 
and to recover the expenses from 
the employer. 


An editorial in a prominent 
church paper told recently about 
a doctor who would assume 
charge of a patient’s health for 
$25 a year. The comment was 
that this would be a fine example 
for all physicians to follow. 
Tracked down, it turned out that 
the “doctor” was a naturopath, 
who actually did examine pa- 
tients monthly for a yearly rate 
of $25, but if any treatment was 
found necessary, he gave it at 
$2.00 per treatment. This shows 
how, by distortion, a meani 
less circumstance can be le 
to reflect unfavorably on present 
medical service. 


A. hospital. put on-one of, its 
regular-drives~for-funds,-and as 
the treasurer :was*going-through 
the checks and gold pieces he 
came to this pathetic cry: 

Dear Sir: 


I wish to inform you that it is 
impossible for me to send you a 
check in response to your request. 

My present financial condition is 


laws, County laws, Corporation laws, 
By-laws, Brother-in-laws, Mother-in- 
laws, and Outlaws, that have been 
foisted upon the unsuspecting pub- 
lic. these various laws, I 


walked on, sat on, flattened and 
squeezed until I do not know where 
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cA Digest of the ‘Published 
Findings Establishing 
the Role of 


i REG.U.S. FARASTAN PAT. OFF. 


MONO-IODO-CINCHOPHEN 
COMPOUND 


in the treatment of 
Arthritic and Rheumatoid Conditions 


INCE the introduction of FARASTAN a 
number of independent clinical investiga- 
tions have been conducted with a view of 
establishing its role as an anti-rheumatic agent. 
For the convenience of the busy physician 
interested in the advance in the therapy of 
arthritis we have presented a compact digest 
of the published work including indications, 
dosage, range of application, etc., of this 
interesting compound. 


THE LABORATORIES OF . 
THE FARASTAN COMPANY 


137 South Eleventh St., Philadeiphia, Penna. 


Please send me a copy of “The Role of FARASTAN (Mono- 
Iodo-Cinchophen Compound) in the treatment of Arthritic and 
Rheumatoid Conditions —A Digest of the Published Work.” 


Dr 
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I am, what I am, or why I am. 
These laws compel me to pay a 
mnaniail's tax, capital tax, excess 

income tax, estate 


tax, real tax, 
tax, auto tax, gas tax, 
water tax, ¢ tax, street tax, 


In addition to these taxes I am 
requested and required to contribute 
to every society and organization 
that the inventive mind of man can 
organize: To the Society of St. John 
the Baptist, the Women’s Relief, 
Navy gue, The Children’s Home, 
the Policeman’s Benefit, the Dorcas 
society, the Y. M. C. A., the Boy 
Scouts, the Jewish Relief, the Near 
East, the Gold Diggers Home; also 
ev2ry hospital and every charitable 
institution in the town, the 
Cross, the Black Cross, the White 
Cross, the Purple Cross, and the 
Double Cross. 

The Government has so governed 
my busiriess that I do not know who 
owns it. I am suspected, expected, 
inspected, disrespected, examined, 
re-examined, informed, required, 
commanded, and compelled until all 
I know is that I am supposed to 
provide an inexhaustible supply of 
money for every known need, desire 
or hope of. the human race, and be- 
cause I refuse to donate to all and 
go out and beg, borrow or steal 
money to give away, I am cussed 
and discussed, boycotted, talked 
about, talked to, lied to, and lied 
about, held up, held down, and 
robbed, until I am nearly ruined, so 
that the only reason I am clinging 
to life is to see what is coming next. 


A diamond is one product it 
would seem impossible to trade- 
mark, but diamonds have been 
trade-marked, under the name of 
“Virgin Diamonds”. Each stone 
is accompanied by a certificate 





guaranteeing that it comes direct 
from the mine and stone-cutter, 
and is of standard quali 

Medical service seems to be one 
of the few things which is not 
yet sold by trade-marks, and yet 
the A.M.A. automobile emblem is 
nothing if not a trade-mark, and 
it only remains to advertise to 
educate the public as to its mean- 
ing. 

a 

This, said a speaker over the 
radio the other day, actually hap- 
pened: 

Doctor’s WIFE (to patient at 
door): “You want to see the doc- 
tor? I wonder if you couldn’t 
come back tomorrow.” 

PATIENT: “Why, is the doctor 
out?” 

DoctTor’s WIFE: “No, but to- 
morrow is his birthday and you 
would be his first patient. It 
ae be a lovely surprise for 

im.” 


2 

The Battle Creek Food Com- 
pany’s “Volume of Health” is 
something new in samples. Want- 
ing to put samples of ten dif- 
ferent products in physicians’ 
hands, the company thought up 
the clever idea of sending them 
out together in a package that 
looks like a book. More than 
20,000 copies of the volume have 
been sent out so far. This is 
what it looks like: 


dete 
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A SINGLE DRUG... 
which has greater analgesic properties 
than the Salicylates, a far higher degree 


of safety than Cincophen and greater 
curative powers than the Iodides. 





OXO-ATE “B” 


(Calcium Ortho-Iodoxybenzoate) 
For ORAL Administration 


@ 


Oxo-ate “B” is efficient, simple to ad- 
minister, and so reasonably priced that 
its cost to the patient is less than a dol- 
lar a week. It is the pure calcium salt of 
O-lodoxybenzoic Acid and contains no 
cincophen or other habit-forming drug. 
It is indicated in 


ARTHRITIS and 
RHEUMATOID CONDITIONS 
Generally 


In bottles containing 24 half-gram capsules. 
(Four weeks’ treatment). 


Samples and literature upon request 


SMITH, KLINE & FRENCH LABORATORIES 
Department 23 


Philadelphia Pennsylvania 
Established 1841 
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NEURASTHENIA 


Every physician has one or more of 
them among his patients—the chronic 
sufferers from “‘nerves’’, mental depres- 
sion and restlessness! In many instances 
these conditions seem to have no under- 
lying pathological cause, and their treat- 
ment is often a trying problem to the 
busy physician. 


Eskays 
Neuro PHospHates 


is of proven value in these cases. It 
assists in correcting disordered nerve 
cell function, improves the appetite and 
imparts fresh vitality and tone to the 
system. At the same time its agréeable 
taste and pleasant color are of profound 
psychological importance in promoting 
a more optimistic mental attitude. 


Eight and Sixteen Ounce Bottles 


SMITH, KLINE & FRENCH 
LABORATORIES 
105 North 5th Street Philadelphia, Pa. 


Established 1841 
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A NEAT 
PROFESSIONAL 
READY DRESSING 


at less than the price of a 


POSTAGE STAMP 





HE tremendous increase in demand for 
Bay's READI-BANDAGE indicates 
that physicians realize the practical 
convenience of this inexpensive readi-dress- 
ing—so useful for general purposes and 
after intravenous and intramuscular injec- 


tions. in Shagrrgeee READI-BANDAGES 


are available in professional packages as 


follows: 


100 strips, | inch wide, each in glassine 
envelope. Per box, $1.25. 

6 strips, 6 inches wide, in cardboard box. 
Per dozen boxes, $3.25. 


THE BAY COMPANY 
BRIDGEPORT, CONNECTICUT 








THE BAY COMPANY, BRIDGEPORT, CONN. M.E.6 
Gentlemen: Kindly send me a free sample of BAY'S READI-BANDAGE. 
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Patients 
|.- HOMO VERBOSUS 


By EGON A. SCHILLING 









































ELLO! Is the doctor in? He me for saying so, but it’s the 
is? Busy? Yes, I'll take a truth. Maybe you are one of 
seat. Thanks. I s’pose you’re those rare species that don’t. 
busy too, eh? Must be a lot doing Anyhow, it makes no difference. 
around a doctor’s office. See so She must have consulted the doc- 
many different people, don’t you? tor about an operation, rl bet. 
All sorts of types, I’ll bet! I just heard her say “knife. 
Do you do stenography too, be- What’s wrong with her, appendi- 
sides bookkeeping? Well, that'll citis? You aren’t permitted to 
keep you out of mischief. I al- discuss such things with others? 
ways said, “Work makes the life OK! I just thought I'd ask, 
sweet.” That’s taken from the that’s all. 
German, you know. Understand e 
German? Yes? Well, in German 
it’s “Arbeit macht das Leben You know, a fellow would know 
suess.” Some great author or right away this was a doctor’s 
somebody said that a long time office. It smells like one and be- 
ago. sides there is that skeleton over 
e there with all those bones on it: 
I studied physiography in school 
Maybe it was Beethoven. He _ and we learned about tendons and 
was great, Beethoven was. Once, blood vessels and such things. 
when he thought of a piece of I'll bet I even know the names 
music, while he was washing his of most of the bones now. Want 
hands in the sink, the water run- me to say a few? I know you’re 
ning out of the faucet, he forgot busy, but it’ll only take a second. 
all about it. It ram over, ran Here goes: In the arm, the upper 
down on the floor and into the’ arm, is the fumerus, and it’s set 
landlord’s rooms below. Beetho- im the shoulder by a ball bearing 
ven stood there, thinking. He joint. What? I’m wrong? What’s 
didn’t feel the wet at all. Music wrong about it? It’s the humerus, 
was his hobby, believe me. Well, and not fumerus? Well, I was 
he woke up when the owner of close anyhow. And it’s not a ball 
the house came upstairs and _ bearing joint? Well, what is it, 
threw him out. I guess Beethoven then? A ball and socket joint. 
didn’t have no lease. Where did Say, you’re right! I forgot that 
I hear this? I read it in a book one. I was near to it, wasn’t I 
or heard it over the radio, I don’t though? 
remember which. Let’s go on and forget the up- 
, ° per arm. We’ll go to the lower 
‘ arm, the part below the elbow. 
Say, who’s in the doctor’s priv- In there is the radium and unla, 
ate office now? A lady? I thought two bones which are connected 
so. I could hear her talking. by a tendon to the fu--humerus. 
Ladies usually talk a lot; excuse I’m wrong? How so? The names 
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Drying 
Drug 
Granula- 
tions 


(Secona ota 
series of adver- 
tisements on the 
making of com- 
pressed tablets.) 





Cle portability, economy—the inherent attributes 
of compressed tablets—but valueless without disintegration. 
With the increased attention given by Breon during the last yedr 
to the making of compressed tablets in a larger way, means have 
been taken to insure maximum rapidity of absorption coexistent 
with transportability. 


After painstaking granulation of tablet masses they are dried as 
illustrated above at various controlled temperatures. 


Dispensing physicians will be interested in these tablet formulae 
which are given in the Breon Reference Book, sent on request. 


GEORGE A. BREON & CO. 
Pioneer makers of sterile solutions. 
Kansas City, Mo. 
NEW YORK ATLANTA LOS ANGELES 
319 W. 50th St. 409 Rhodes Bidg. 192? Hillhurst 
SEATTLE, 6035 Eighth Avenue N. E. 
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are radius and ulna? Say, you’re 
smart! I never thought it! Ill 
try and remember the right 
names after this. 


Gosh, how long do I have to 
wait for the doc to come out? 
The lady in there must be giving 
him her life history. I’ve got to 
get back to the job tomorrow 
and can’t waste all day around 
here. What do I want the doctor 
for? Well, I’ve got a pain in my 
back, lumbingo or something! I 
rubbed it with stuff, liniment and 
things, and still the pain is there. 
It’s right here, see? Feel once! 
You’d rather the doc did? OK, 
sister. I know how it is. You 
can’t do nothing like that unless 
you got a license and diploma. 
It’s OK. No hard feelings. Just 
forget it. 


You know, I work down in the 
freight house, trucking. A couple 
years ago we had to truck by 
hand but now we got tractors. 
Just the same we have to lift 
the merchandise on their plat- 
forms and this is when I get 
those kinks in the back. Some- 
times we get pieces of heavy ma- 
chinery and barrels and boxes 
what weigh nearly a ton. Can’t 
work when my back is on the 
hummer. 

I shouldn’t be doing that kind 
of work anyhow. I went to school 
and studied and know arithmetic 
and writing but you know how 
business is just now. A fellow 
has to take what he can get. I 
should have been a doctor. 
guess I will be one yet. I'll go to 
night school and study and with 
what I know already about bones 
and things I’d gradjate in no 
time. Nowadays a fellow could 
make it go easier than years ago. 
Today you got to specialize. I 
would make a specialty of oper- 
ations, tonsils and appendixes, 
and such. 

Maybe I could take up this 





here chiropractic. Say, that’s 
something! They sure do some 
wonderful things, those docs. 
Maybe that’s where I should 
have gone to with this back. 
What do you think about chiro- 
practic. Don’t know? Well, now, 
that’s too bad. 

I always had a hankering to 
make people feel good. d 
natured, I always was. Just kept 
on talking to people, made them 
at their ease. Most people like 
to hear others talk, although 
once in a while they like to do 
some themselves. Now as for me, 
I seldom say much. My father 
wasn’t a great talker and neither 
was my mother. My sister, 
though, say! She’s the limit! 
Keeps on going from morning till 
night! I never seen the like of 
it! Always chattering and talk- 
ing, ‘specially over the phone! 
She gets me wild, sometimes, 
but what kin I do? Not a thing, 
sister, not a thing! I guess you 
know how it is, eh? 

e 


Say, I guess that lady in there 
is coming out. I can see she’s got 
her hat on—the shadow looked 
like it anyhow—the shadow on 
that glass door. Sure enough, 
here she comes. Sh-h-h! I 
wouldn’t want her to know we 
was talking about her. 

Oh, hello doctor! How are you? 
I want to see you about some- 
thing. What? You know what it 
is? How so? How can you tell? 
You made a guess? Well, let’s 
see how close you come to it. 
What? I’ve got sore vocal cords 
and they need attention? Say! 
Come to think of it my throat is 
sore! Wonder how that can be! 
I didn’t catch cold that I know 
of! Doctor, you must be a mind 
reader or something! Yessir, my 
throat is sore and so is my back. 
Take a look at both of you, will 
you doc? That’s the boy, thanks! 


(Door to inner office closes; 
someone sighs with relief.) 




















































Everybody's Business 


By FLOYD W. PARSONS 


Km money is no less difficult than mak- 





ing it. Thousands of people spend years in 

accumulating a tidy sum and then lose the en- 

tire amount by falling for the schemes of 
clever swindlers. Notwithstanding the increasing 
activities of various protective agencies, fakes and 
frauds continue to flourish. The flow of counterfeit 
checks shows little diminution. Losses from forger- 
ies now total nearly $%-billion annually. 

Smart crooks have given up the gun and turned 
to paper frauds. Here the risk is less. The swindler 
can pass 40 bad checks, but as long as he holds 
down the amount to $10 for each one, he can only 
be tried for a misdemeanor. Furthermore, he can- 
not be extradited from one state to another unless 
the amount of a single check is as much as $100. 

Clever negroes have secured nearly $200,000 by 
passing bogus check: supposed to have been received 
from the Pullman Company. These colored crooks 
usually carry with them various articles of identi- 
fication such as a Pullman badge or a fake marriage TI 
certificate. The fraudulent checks they handle are 
manufactured by others and sold to them for so "In 
much per check. cro 

Millions of dollars have been paid out to grafters 





using forged paper. Filling stations have suffered to 
greatly from the deceptions of motorists who stop 
and purchase gas or auto accessories and in pay- to 
ment countersign bogus travelers’ checks and pocket for 
the change. tio 
The schemes used today by modern forgers are pul 
both unique and daring. The really clever dealer in hol 
fraudulent checks is always an able artist with a ani 
considerable knowledge of chemicals. He gets his 4 
checks in various ways, sometimes by robbing mail- the 
boxes and in other instances by keeping checks which cen 
have been given him in good faith. These original cou 
checks are washed with acid so that nothing is left An 
but the printed forms and the~ genuine signatures. In 
Then the criminal fills in the numbers, makes the cor 
check out to “cash” or “bearer” and writes in a the 
large amount. ag: 
When a check has been printed and shredded by we 
a mechanical check-writer, the forger can insert a cal 
“patch” so skillfully that the alteration can hardly tifi 
be detected with the aid of a microscope. In case a cri 
bank or corporation uses “safety paper” which is tir 
sensitive to acid, and employs perforating machines ( 
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Photo from RKO Picture “Cimarron” 


to keep in mind.” 


to punch figures in the paper, the 
forger simply fills in the perfora- 
tions with disks of paper from a 
punch of his own, makes new 
holes indicating a larger total 
and cashes the draft. 

As for easy-money stunts, 
there’s a new one born daily. Re- 
cently a swindler opened an ac- 
count in a bank in a large city. 
An accomplice opened accounts 
in five other banks in the same 
community. To create confidence, 
the two crooks drew checks 
against each other for several 
weeks. Then the first man, let us 
call him Mr. Jones, issued a cer- 
tified check to his partner in 
crime for $2,500, almost his en- 
tire balance. 

On getting this certified check, 

























Mr. Jones had 
five exact cop- 
ies faked up, 
each bearing 
the forged 
signature of 
the issuing 
bank official. 
One of these 
counterfeit 
checks was 
deposited in 
each of the 
five banks of 
the  accom- 
plice, who im- 
mediately 


drew $2,100 
from_ each 
bank. The 


THE SWINDLER MUST LIVE money came 


easily because 


"In this day of fakes and fallacies and professional the tellers of 
crooks, "Watch your step’ is a mighty good motto 


the banks 
were familiar 
with the sig- 
nature on the 
certified checks. On that same 
day, Jones took his accomplice 
into his own bank and identified 
him so that he could get money 
on the original check, after which 
the two of them made a hasty 
getaway. 

The classified advertising col- 
umns of the press are still used 
with profit by many swindlers. 
Jewelry dealers masquerade as 
private persons and offer to sell 
jewelry at a sacrifice. Dogs, birds 
and other animals are offered 
with fake pedigrees. Clipping 
bureaus secure an income by get- 
ting people to send in 50 cents 
for “an item of interest contain- 
ing your name that ap re- 
cently in a newspaper.” The item 
of interest usually turns out to 
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AGAROL is the orig- 
inal mineral oil and 
agar-agar emulsion with 
phenolphthalein. It soft- 
ens the intestinal con- 
tents and gently stimu- 
lates peristalsis. 


We Moderns Prefer 


Electric lights to old oil lamps and 


motor cars to the horse and rig of an 
earlier age because we get results more 


quickly and more efficiently. 


Similarly in constipation—a modern 
day has developed a modern way— 
AGAROL. To meet every modern 
need, Agarol combines efficiency 
with palatability. No oily taste, no 


artificial flavoring to get used to. 


Effectiveness must be experienced. 


A supply gladly sent for trial. 


AGAROL for Constipation 


WILLIAM R. WARNER & CO., Inc. 113 West 18th St., New York City 
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be a copy of an article dealing 
with the origin and derivation of 
both given and surnames. 

Aspirants for movie fame fall 
for the advertisements of com- 
panies pretending to be seeking 
talent for the screen and radio. 
Here the sharps catch their vic- 
tim by offering a free voice test, 
but by the time he discovers he 
is dealing with crooks his money 
has gone for photographs and 
other tests represented as being 
essential to a successful start in 
the amusement field. 

Now that the lanes of the air 
are open to almost anyone able 
to purchase minutes of service 
from a broadcasting company, we 
are witnessing the revival of old 
superstitions, exploded theories 
and fake mechanical contrap- 
tions, all of them making a strong 
bid for a share of the public’s 
money. Let us hope that the radio 
will not be available for long to 
swindlers who make § absurd 
claims for cosmetics, hair restor- 
ers and an endless variety of 
cure-alls, 

It is astonishing how many 
people still fall for the puffsheet 
game. The operators of these 
publications derive their income 
by selling copies of their maga- 
zine in wholesale quantities to 
the persons written up in their 
pages. The puffsheet has no regu- 
lar publication date, no second- 
class mailing privileges, no bona 
fide circulation and no articles of 
value except laudatory write-ups. 

Fraud, ballyhoo, misrepresen- 
tation and exaggeration surround 
us on every side. The survivors 
of people who die and leave a 
little money are immediately ap- 
proached by the high-pressure 
salesmen of unscrupulous stock- 
selling companies who watch the 
newspapers carefully and com- 
pile lists of such “prospects.” A 
lot of insurance money is taken 
from beneficiaries by crooks who 
prey on the credulity of such peo- 


ple. 
Business and professional men 


frequently entrust the collection 
of over-due accounts to fraudu- 
lent agencies. In such cases very 
little of the money collected is 
turned over to the company or 
individual to whom it is due. 

Fake business leagues said to 
be designed for the general pro- 
tection of business against petty 
annoyances rake in a lot of easy 
money by trading on the prestige 
of one man, usually an ex-judge. 
Telephone calls promise business 
men exemption from jury service 
and immunity for violation of the 
automobile laws and fire: ordi- 
nances. 

Reputable stores in many 
places still make secret payments 
to private chauffeurs on the pur- 
chase of uniforms. The owners 
of small shops put price marks 
on attractive garments in the 
windows which would not sell for 
that price inside the store. The 
term “hand-tailored” is misused 
booms Often a base metal 
lightly plated with silver is ad- 
vertised and sold as solid silver, 
instead of silver-plated ware. 

Scandal sheets in several cities 
still use choice morsels of forbid- 
den news to collect blackmail 
from their victims under the 
guise of charges for advertising. 
Crooks of this kind manage to 
stay within the law and still col- 
lect all the traffic will bear. 

Never before was it so neces- 
sary for the person in business 
or outside to be constantly on his 
guard. Testimonials deceive us, 
the radio sends us misleading 
facts, fake bargain sales tempt 
us, the mails bring us frauds in 
the guise of stories seemingly 
made up of convincing truths, 
and quacks everywhere prey on 
our fears and appeal to our vani- 


In this present day of fakes 
and fallacies, when professional 
crooks are willing to pay 50 cents 
each gg olbage od of 
pects, a our 
mighty good 
mind, © 


pros- 
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A\n aneroid instrument 





O test his reser the aviator de- 
pends upon his a Itimeter—an aneroid* 
instrument of precision that instantly gives 

him the needed information. 
At the bedside, when knowledge of 
bagged and — blood pressure is im- 
petal, the doctor " demen degree of precision—free 

the delayed be 92 of the praca t mercury column, 

Every change in pressure, however slight, is instantly and accurately 
indicated on the Tycos dial. The sensitive, thoroughly seasoned metallic 
diaphragm in its mechanism responds as truly and uniformly to every 
slight variation in ie peers during the cardiac cycle as the strings of a 
Stradivarius to the 

Sensitive but not fragile, free from the hazard of lost tht or broken 
on (other than the dial crystal), handy with no sacrifice of precision— 

e self-verifying Tycos remains ‘after twenty-three years the sphygmo- 
manometer of choice for accurate measurement of systolic, diastolic and 
pulse pressure. 


Accept Ni 
seine’ Tylor Instrument Companies “Stes 
ge ROCHESTER, N. Y., U.S. A. 


Canadian Plant, Tycos Bidg., Toronto. Mfg. Distributors in Great Britain, Short & Mason, Ltd.- London 


Ty POCKET TYPE 
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Look Before 


You Leave 


By CARLETON CLEVELAND, D. D. S. 


with them a train of happy 

thoughts, lifting the heart 
to lilting song and cheerful mus- 
ings. But lurking at the edges 
and in the shadows of the entour- 
age is the veiled, vague thought 
of having to sign a new lease. 

It beckons; it whispers “Why 
not change landlords ?”—which, 
in short, means “Pull up stakes 
and go somewhere else.” 

Once having had his attention 
drawn to what is pictured as a 
profitable adventure, one goes on 
ruminating that possibly one 
might really do better in Bigtown 
than here in Smallville, or that 
perhaps the prospects on the East 
Side are better than on the West 
Side. And ‘thus the mental dia- 
logue goes on. 

We are living in an age of 
restlessness, superinduced by am- 
bitious motives. Always there is 
the flaunting banner of Greater 
Possibilities waving over some 
other field. There seems to be a 
bit of gypsy in the blood of most 
of us, urging us on to fresh fields 
and pastures new. 

Down through the centuries 
history’s pages are replete with 
stories of the migrations of peo- 
ples. Witness, for instance, the 
journeyings of the children of 
Israel out of Egypt in search of 
a better land; the wanderings of 
the Mongolian peoples across 
Europe and Asia prior to the fall 
of the Roman Empire; or in more 
recent times, the almost endless 
stream of immigration to the 
shores of the New World. Always 
there has been an urge, a reach- 
ing out, to seek new lands and 
to establish new frontiers. 

To be sure, there are many 
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HE flowers of spring and 
the return of the birds bring 





reasons why a practicing physi- 
cian may be called upon, yea com- 
pelled, to move to a new location. 
Possibly the old building in which 
he has been located for years is 
to be demolished in order to 
make way for a more modern 
structure. It may be that his 
ipractice has expanded to such 
proportions that it has become 
advisable to have a more central- 
ly located: office. 

An intention to engage in one 
of the specialties may cause him 
to consider making a change. 
Very often the changing condi- 
tions of a neighborhood will make 
it undesirable for a physician to 
longer continue to raise his fami- 
ly in the present environment. 
The state of health of the doctor 
himself or some member of his 
family may-make it advisable, 
not to say imperative, to move— 
perhaps even to a distant part of 
the country. Any of these would 

good reasons for making a 
change. 

On the other hand, many will 
move about from place to place in 
what appears a never-ending ef- 
fort to find something different. 
Granting that their ambitions are 
laudable, they nevertheless all 
too frequently meet with new and 
even greater disappointments. 
They fail to weigh the many eco- 
nomic factors entering into the 
whole question—whether it is 
really the wisest thing to do, or 
what the consequences might be 
should the outlook, which now 
appears so rosy, take on a dull, 
drab hue. They see, as it were, 
only the glowing crimson sky as 
the sun comes up over the hori- 
zon, and then, too late in what 
they had supposed would be a 
pleasant day, they find them- 
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The SAFE 
Bed-Time 
Drink 


OO often we find persons 

suffering from sleepless- 
ness, simply because they are 
in the habit of taking some 
stimulating refreshment be- 
fore retiring. And then again 
we have the patient who can- 
not sleep because he feels the 
need of nourishment. 


For both of these types you 
will find Ovaltine invaluable, 
for Ovaltine is an excellent 
food-drink—it nourishes with- 
out putting a strain on the di- 
gestion. 

Ovaltine, which is recom- 
mended by many hospitals and 
physicians, is rich in essential 
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mineral elements and _ vita- 
mins. It is a truly healthful 
drink—and extremely pleasant 
to take. 

Try a cup of hot Ovaltine 
yourself, after a hard day in 
the office or at the hospital. 
We know you will prescribe 
it after you have tested it 
yourself. 


OVA LTINE 


Dhe Swiss Food - Drinks 


(Manufactured under license in 
U.S.A., according to original Swiss 
formula.) 





THE WANDER COMPANY 
180 No. Michigan Avenue, 
Chicago, Illinois 
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selves out in the rain with rub- 
bers and umbrella at home. 

Indeed, there are few among 
us who cannot number among our 
relatives, friends, or acquain- 
tances, some one who moved 
away to the big city; or tiring of 
city life, moved out into the coun- 
try. They have gone South, they 
have gone West, they have 
crossed the border or gone to the 
metropolitan centers of the 
Orient. True, some have suc- 
ceeded, even beyond their fondest 
expectations. But how many, oh 
how many, have utterly failed, or 
in despair retraced their steps, 
possibly wiser, but much poorer 
for their venture. 

If the present-day system of 
State Board Examinations had 
accomplished nothing else, it 
would go down in history as being 
a safety device, an economic bar- 
rier that had saved many a hasty 
medical practitioner from making 
what might ultimately have prov- 
en a bad move. Although these 
rigid regulations may doubtless 
have worked a hardship on some, 
yet in the main they have proba- 
bly been a saving grace to many 
a struggling fellow, compelling 
him to stay in his selected field 
and cultivate it to the fullest ex- 
tent of his ability. 

Among executives in charge of 
sales forces in large commercial 
organizations it is a recognized 
fact that a territory is as good 
or as bad as the man who works 
it. Is it not reasonable to con- 
sider this same thought as appli- 
cable also to the professional 
man, all things being equal? 
What might seem a hopeless lo- 
cality can sometimes be made to 
bear much fruit by conscientious, 
faithful endeavor. In such an en- 
vironment the earnest doctor 
must increase his efforts to give 
his patients the best of which he 
is capable in diagnostic judg- 
ment, operative skill, and patient, 
sympathetic care of the pain- 


worn and suffering individual. 
The question of the differences 
of communities often arises, par- 





ticularly as it concerns the finan- 
cial, racial, and social status of 
the people in those communities. 
A physician, for instance, who 
ean only converse in the English 
language might find himself un- 
der a considerable handicap in a 
community composed largely of 
foreigners, particularly if his 
competitors were men who could 
speak the foreign tongue. 

Yet, be all this as it may, the 
question of moving may well be 
looked upon as an economic prob- 
lem. It should be well considered, 
and the details entering into it 
weighed one against the other. 
Moving nowadays is a costly mat- 
ter, and, like marriage, is not to 
be entered into lightly or with 
undue consideration. 

The tempted one may well de- 
vote a little careful thought to 
the various angles of the situa- 
tion—maintaining a look-before- 
you-leap attitude before signing 
on the dotted line and ordering 
the moving van. 


Lose Trail 
of 25 p. c. 


A GENERAL credit bureau do- 
ing considerable collection 
work for the physicians in its 
territory, reports that in the usu- 
al collection agency experience, 
about 25% of all claims received 
are “skips,” that is, the debtor is 
never located. Sometimes the per- 
centage runs even higher. 

About 50% of all accounts are 
bound to be uncollectable for 
various reasons, and some debtors 
are lost track of after collection 
procedyre is begun. A 25% re- 
covery is considered average for 
an efficient collection . 
35% is considered an excépilislea’s 
ly high percentage of success. 
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Medical Ethics in 





Clinic Management 


By F. 


Part Medical ethics is large- 
T ly the attempt to apply 
WO the Golden Rule to the 


practice of medicine. It 
is a rule of live and let live. If 
{ disparage other doctors in my 
community and they in turn 
question my ability and integri- 
ty, the public is disposed to be- 
lieve us all lacking and will seek 
assistance out of town. If we 
all speak highly and apprecia- 
tively of one another the public 
will believe that we are compe- 
tent and will remain content to 
seek its medical attention at 
home. 

Intelligent self-interest com- 
pels the more foreseeing intelli- 
gent professional man to be in- 
stinctively the most ethical. Over 
a period of years it is the best 
business method. Even business, 
as distinguished from the profes- 
sions, is learning this lesson and 
we can now find codes of ethics in 
many different branches of mer- 
chandising. 

Business methods have as their 
purpose the making of money for 
the owners of the business. The 
idea of charity or helpfulness or 
service to one’s fellows is not 
inherent in. the business concept. 
This is demonstrated by the old 
English Common Law rule of 
Caveat Emptor. This is inter- 
preted to mean “let the buyer be- 
ware.” That is, every one must 
protect his own interest in every 
deal. 

Imagine applying Caveat Emp- 
tor to the practice of medicine! 
lt would be absolutely destruc- 
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tive of every element of confi- 
dence on the part of the patient 
in the disinterested advice of the 
physician who is called upon to 
act as Judge, as Guide and Coun- 
selor, and as Chief Beneficiary 
or as Chief Loser, according as 
he is incorruptible as a judge. 
I have often wondered at the 
length of human credulity in the 
sick and marveled at the high 
sense of right conduct uninflu- 
enced by personal gain so often 
seen in every day acts of the 
physician. Hence the scorn of 
every right thinking, right acting 
physician for the fallen members 
of the profession, who have failed 
this acid test of character. 

Business is a matter of wits, 
while professional service is a 
matter of trust and confidence. 
In business the buyer must exer- 
cise average diligence in the pro- 
tection of his own interest and 
the seller is under no obligation 
to protect the purchaser. In 
medicine the buyer is admittedly 
unable to exercise a discriminat- 
ing judgment and the seller is 
under the moral if not legal duty 
of protecting his patient’s best 
interest even at a material loss 
to himself. The patient’s inter- 
ests are superior to those of the 
physician. 

The business relation is based 
upon the hope of personal profit. 
It need not be mutual profit. 
Each party is hopeful of. profit 
to himself. The patient’s inter- 
sure of that, he does not concern 
himself as to the possible profit 
of the other party. If no profit 
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FOOT and LEG PAINS 


9 times in 10 are the direct result 
of weak and broken down arches 


Every now and then a patient comes to you complaining 
of pay or discomfort in the foot, heel, ankle, or up the 
calf to the knee; or it may be dull aches in the hips, thighs 
and lumbar region. No objective symptoms, but a defi- 
nite pain, often confused by the sufferer with rheumatism. 
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If it is a foot arch condition producing muscular and 
ligamentous strain—as so frequently proves to be the 
case—it is a simple matter to relieve and correct it. 


Send your patient with your 
professional card to the leading 
shoe or department store in your 
town where Dr. Scholl’s Foot 
Comfort Service is maintained. 
Pedo-graph prints will be made 
of the soles of the stockinged feet, 
which reveal the exact nature and 
extent of any arch weakness. 


If Arch Supports are needed, 
they will be fitted by a qualified 
Expert, thoroughly trained in 
Dr. Scholl’s Scientific Methods. 


Your ethical interests will be 
maintained. Your patientremains 
your patient. Credit for improve- 
ment is shared with you. 


At the time your patient is fit- 
I's 


ted with Dr. Scholl’s Arch Sup- 
rts, they are MOLDED to con- 
‘orm to his individual arches, 
giving the right support in the 
right place. 
‘Later on, as the condition im- 
roves,they are adjusted or raised. 
Ecmnphate correction ig thus ob- 


tained in a short time, after which 
the supports no longer need be 
worn. 


No such results are possible 
with“arch support” shoes orother 
neisielimaedlita devices. There is 
a Dr.Scholl Appliance or Remedy 
for every foot trouble. 


Interesting and illuminating 
Professional literature on the 
Feet, also name and address of 
nearest dealer will be sent to you 
on receipt of coupon. 
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THE SCHOLL MFG. CO., Inc., 213 W. Schiller St., Chicago. 
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is in promise there is no moral 
or other expectation on the part 
of anyone that the business 
should be transacted. The ele- 
ment of charity does not enter 
the business deal. No profit, no 
trade. How different this is from 
medicine! While there is no legal 
requirement exacting unwilling 
service of the physician in the 
absence of reward, yet there is 
the ethical teaching that human 
suffering must be relieved with- 
out regard to the patient’s finan- 
cial or social status. 

Profit is not to be decried in 
business or in the professions. In 
no other way can a business or 
profession survive. There should 
and must be profit in ample 
amount to keep the service up to 
its highest quality. If this ample 
profit fails of realization in the 
profession of medicine the com- 
munity suffers equally with the 
doctor. An underpaid profession 
soon bécomes a discouraged one 
and there is small protection for 
the community from the doctor 
who is not collecting enough to 
live reasonably well, educate his 
children and put aside something 
for his old age and years of di- 
minishing income. The business 
of Clinic Management has a great 
deal to do with the solution of 
the problem of adequate pay for 
medical service. The corollary of 
which carries the implied duty of 
supplying the highest type of 
service when and if the pay is 
adequate. 

Clinic Management is a broad 
term which may be divided into 
two general divisions: 

1. The professional side. 

2. The business side. 

Clinic Management must cor- 
relate and harmonize these two 
activities. The professional side 
is predominately that of the re- 
lation of: 

1. Physician and patient. 

2. Physician to other physi- 
cians in and out of the group. 

3. Physicians and the public. 

As personal service in the 


‘medical sense is the business or 








product of the clinic, the profes- 
sional interest must be dominant 
and all other activities must be 
subordinate to and guided by the 
ethical rules governing the phy- 
sician in all of his professional 
contacts. 

Clinic Management as distin- 
guished from Business Adminis- 
tration has meant to me the or- 
ganization of the group, both lay 
and professional, and covers the 
whole field of clinic activity; 
planning its growth and develop- 
ment as a useful vehicle for the 
practice of medicine and an in- 
creasing measure of safety and 
help to the community. It has 
meant the working out of all the 
details necessary to make it func- 
tion in such a way that the per- 
sonal relationship of physician 
and patient is maintained while 
at the same time giving the pa- 
tient the benefit of specialized 
service without the ever-mount- 
ing costs incident to shopping 
around with private practitioners 
trying to find the one specialist 
whose special training covers the 
case. The Clinic Manager should 
be a physician; the Business Ad- 
ministrator should be the highest 
grade business man one can find. 

As a part of this general plan 
the office of Business Adminis- 
trator should assume an impor- 
tance equal to any major depart- 
ment. The tripod upon which 
clinic practice stands is: 

1. Internal medicine. 

2. Surgery. 

3. Business Administration. 

A clinic organization may be 
built around either one of these. 
The importance of any depart- 
ment is in direct ratio to the 
ability which guides it. The job 
of Business Administrator can be 
made as little or as big as the 


individual wishes. The human 
race falls into two general 
classes: 


1. Those who continually see 
things to do. These are the lead- 
ers. 

2. Those who must be shown 
things to do. [TURN THE PAGE] 
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Effective 
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Antiseptic 


CYSTOGEN, an extremely 
pure from of methenanine, 
fulfills every requirement 
of a urinary antiseptic. It 
is a great normalizer of 
bladder and urethral infec- 
tions and an unsurpassed 
clarifier of cloudy urine. Its 
antiseptic and germicidal 
effect extends to all the 
fluid media of the body, 
making CYSTOGEN valua- 
ble in many infectious dis- 
eases. 


Literature, and a_ liberal 
supply of CYSTOGEN for 
clinical trial will be gladly 
sent if you will mail the 
coupon. 


CYSTOGEN CHEMICAL CO., 
220 Thirty-sixth Street, 
Brooklyn, N. Y. 

Gentlemen : 
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With a Business Administra- 
tor of the first type there is no 
limit to the size of the job. With 
the second type the job is that 
of bookkeeper and collector with 
such other duties someone has 
added from time to time. No one 
man in a group can supply all 
the vision, energy and enthusi- 
asm needed to assure success and 
the Business Administrator 
should be able to supply his part. 

The Business Administrator 
has one of the key jobs in the 
group. The group’s ability to 
grow, to add new departments, 
to do research and teaching is 
dependent on the collection of 
money in sufficient quantity to 
permit it. 

So, while the sole product and 
purvose of the clinic is profes- 
sional service, yet the edifice 
erected for the purpose of ren- 
dering this service rests upon the 
foundation of income. If this in- 
come is sufficient, the group 
grows in all its activities. If in- 
sufficient, there is nothing that 
can remedy this_defect. 

The Registrar sees the patient 
first and the Business Adminis- 
trator sees him last. These are 
the two key positions in the field 
of human relations at a clinic. 
The hospitable, dignified and 
sympathetic reception starts the 
patient in the right mental atti- 
tude, and the intelligent sympa- 
thetic understanding of one’s fi- 
nancial limitations and the God- 
speed of the competent Business 
Administrator sends patients on 
their way convinced that they 
have been very fortunate indeed 
in being permitted to be a pa- 
tient of the clinic and with an 
evangelistic urge to bring all 
their ailing friends back ‘with 
them. 

Even the most grouchy doc- 
tor’s treatment can be made to 
appear the mere eccentricity of 
the great man by the clever hand- 
ling of the able Business Admin- 
istrator. 

To my mind the business duties 
of the Business Administrator in 
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No. 1181 Instrument Cabi- 

net, pressed steel, DSA glass 

in door and sides, plate 
glass shelves, lock on door, 

$20.00 16” deep, 20” 

wide, 59” high__. $67.50 


No. 874 Two basins in re- 
volving top frame. Heavy 
base on easy roll- 
ing casters 


No. 994 Linen receptacle, 
9” x 24” with nickel 
plated handles 
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No. 972 Swivel Stool, ad- 
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No. 1183 Cabinet, a popular 
design offering generous 
space for instruments and 
supplies. Drawer 
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These cabinets are 16” deep, 20” wide and 
65” high, have DSA glass in doors and sides, 
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order of their importance are: 

1. Finding the money. 

2. The creation and mainte- 
nance of good will. 

8. The administrative duties 
of lay personnel organization, 
purchase, bookkeeping, etc. 

From the standpoint of this 
paper we are interested in the 
first two. It is in the contacts 
with the patients and public that 
medical ethics must have its ap- 
plication and influence on the con- 
duct of the Business Adminis- 
trator. 

It has been aptly said that the 
best time to collect doctors’ fees 
is while the tear is still in the 
eye. When it reaches the: cheek, 
the problem is infinitely harder. 
The doctor is not the one to col- 
lect for his own services. It is 
psychologically difficult for him 
to say “pay your bill or keep 
your disease”; and then look in 
later to ask the patient what can 
be done to asuage his suffering. 

The good buyer is seldom a 
good seller. The mercy mission 
of medicine is out of harmony 
with collecting. I know a physi- 
cian who gave up general prac- 
tice for an office practice because 
he did not have the courage to 
charge when he saw certain of 
his patients in their homes, which 
all goes to prove that most pro- 
fessional men should have Busi- 
ness Managers. 

Dr. G. E. Follansbee, Chairman 
of the Judicial Council of the 
American Medical Association, 
recently in an address on ethics 
said: “Medical ethics may be 
called the collective conscience 
of the medical profession. So 
far as the basic principles of 
right action are concerned, they 
remain the same and can be 
covered by that most masterly 
expressed ethical comment ‘do 
unto others as you would that 
they should do unto you’.” 

If this then be medical ethics, 
and guides the physician in his 
conduct with his patient, his pro- 
fessional brother, and the public, 
just ‘how much must it restrict, 
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or cramp the style of the busi- 
ness man, who has undertaken 
the job of collecting the fees 
earned by the doctor? How must 
the customary accepted methods 
of present day business be in- 
fluenced by this ethical ideal 
when applied to the business: side 
of Clinic Management? 

The physician struggling along 
in his office caring for his pa- 
tients, keeping his own business 
records, doing his own laboratory 
+work, X-ray, and personally col- 
lecting the fees he has earned, 
is constantly influenced in all his 
decisions by the teachings of 
medical ethics, by the principle 
of thé good he can do others. 

If he associates with other doc- 
tors to form a group or clinic, 
employs help to do his laboratory 
work, keep his books and collect 
the fees he has earned, the prin- 
ciples governing himself, his as- 
sociates, and his employees have 
not changed from those that 
governed him alone. 

The relation to the sick is still 
that of doctor and patient. He 
has merely delegated certain of 
his responsibilities to others and 
he still must remain the principle 
in fact and the one responsible 
for the acts of his agents, or 
employees. 

And while the patient may 
come to the elinic for help, he is 
treated not by the impersonal 
clinic, but by some doctor. The 
relationship of doctor and patient 
remains unchanged. 

So the business side of Clinic 
Management remains a part of 
the professional relation between 
doctor and“patient and is not that 
of the merchant dealing with his 
customers. 


SUMMARY: 

1. Medical ethics is a self-im- 
posed law of conduct. It is the 
essence of 25 centuries of prac- 
tical ex ence. It represents 


one of the great truths of human 
experience. It was primarily con- 
«erned with protecting the pa- 
tient’s 


best interests and with 
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maintaining an honest and up- 

ht profession. It has been de- 
veloped recently to protect the 
community and to regulate the 
conduct of physicians to each 
other. 

2. Business methods concern 
themselves with the making of 
money. The idea of service with- 
out adequate profit in any en- 
deavor is not a part of those 
methods. 

38. The business of Business 
Administrator of a clinic is: (a) 
Finding the money to finance all 
the organization’s activities; (b) 
Creating and maintaining 
will, especially with those who 
are the patients of the clinic. 

4. Medical ethics must be the 
guiding ideal of the physician in 
all his professional and. business 
contacts with his patients. “The 
Business Administrator as the 
agent of the physician should not 
do anything to outrage this ideal. 


8 p.c. Prosper 


N INETY-TWO out of every 
hundred American families 
were unable to earn enough in 
1929 to require filing a personal 
income tax report, says L. C. 
Harbison, President of the House- 
hold Finance Corporation, Chica- 
go. They averaged only forty-one 
dollars a week, while the income 
of the lucky remaining eight 
families reached an average of 
two hundred dollars a week, are 
the findings upon facts revealed 
by the latest income tax and cen- 
sus returns, 

Mr. Harbison said: “In 1929, 
generally considered as a pros- 
perous year, only eight out. of 
every hundred of the nation’s 
families could be considered real- 
ly Srospereee. The other 92 made 
a nice living so long as no emer- 
gencies such as sickness or un- 
employme~t arose.” 
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On the other hand you know that your patients don't 
relish a steady diet of those bulky vegetables and 
greens which are admittedly the most wholesome 
source of blood iron. 
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The Doctor and 


his Investments 
By MERRYLE STANLEY RUKEYSER 


AN EAR TO inde oven 
WALL STREET 


in red ink 
years. The growing conservatism 
of the investment public has 
heightened the opportunity. for 
trust departments of American 
banks and trust companies which 
have been going through a boom 
period while other activities have 
been depressed. The trust depart- 
ments of financial institutions 
showed the same percentage of 
increase in respect to appoint- 
ments under wills in 1930 over 
1929, as they made in 1929 over 
1928. 


In regard to living trusts— 
trusts set up by men for their 
own benefit while they are alive 
—they showed unprecedented 
gains, indicating that the public, 
in a conservative mood, had 
turned from speculation to sub- 
stantial methods for conserving 
capital. Accordingly, 560 trust 
institutions reported that in 1930 
they had been appointed trustee 
under living trust agreements 
9,092 times, compared with 6,295 
times in 1929, and that the total 
value of the properties placed in 
living trusts in 1930 jumped to 
$1,018,769,436, as against $603,- 
026, 218 in 1929, showing an in- 
crease of 44 per cent in the num- 
ber of appointments and 67 per 
cent in the value of properties 
placed in new living trusts. 


In this period of maximum de- 
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pression, certain individuals and 
companies, through intensified 
advertising and sales efforts, or 
through improvement in methods 
of manufacture or through sheer 
good fortune, managed to buck 
the trend, 

In 1930 more than 200 corpora- 
tions actually showed increases 
in, profits over 1929, though com- 
panies in the aggregate showed a 
decline under the previous year 
of some 40 per cent. In the first 
quarter of 1931 no fewer than 
54 corporations, in spite of the 

revailing ‘depression, reported 
arger net income than in the 
corresponding quarter of 1930. 
Companies in the aggregate dur- 
ing this period, however, reported 
declines in earnings of nearly 50 
per cent. 


Carleton H. Palmer, president, 
E. R. Squibb and Son, one of the 
companies which increased its 
earnings in the first quarter of 
1931 over the corresponding peri- 
od of 1930, pointed out that his 
company had increased the pro- 
ductive efficiency of the organiza- 
tion through going over to the 
five-day week. He added: “The- 
oretically, the five-day week rep- 
resents an increase of nine per 
cent in wages. As an actual fact, 
through greater efficiency, costs 
of production have decreased in 
direct and indirect measure per 
dollar of business done. 

“Sales for the first quarter of 
1931 show a satisfactory increase 
and the net profit, after all 
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charges and provisions for taxes, 
etc., including our usual increase 
in expenditure for advertising, 
shows more than 25 per cent in- 
crease over comparable net profit 
for the parent company and its 
American and Canadian subsidi- 
aries for the same period in 1930. 
Income reports of the European 
subsidiaries are not yet available, 
although the sales show large in- 
creases.” 
2 


The Household Finance Cor- 
poration, another company in the 
favorable position of bucking the 
trend and showing an increase 
in profits despite the depression, 
in commenting on its own situa- 
tion, pointed out: “Although the 
corporation does not profit by 
poor business conditions, as is 
sometimes erroneously supposed, 
dealing with a diversified group 
of customers enables it to avoid 
the cycles common to most busi- 
nesses. Household’s business, on 
this account, is one of the few 
whose earnings can be forecast 
over any considerable period of 
time with an accuracy that is 
matched by performance. This 
tendency toward stability regard- 
less of general conditions ac- 
counts for Household’s earnings 
having shown an increase each 
year since 1923.” 

* 


Although the statisticians of 
the Bell Telephone group predict 
normal business by the third 
quarter of 1932, Andrew W. Mel- 
lon, Secretary of the Treasury, 
frankly confesses his inability to 
put a time schedule on economic 
recuperation. The Secretary of 
the Treasury very candidly said: 
*“T have no means of knowing 
when or how we shall emerge 
from the valley in which we are 
now travelling. But I do know 
that, as in the past, the day will 
come when we shall find our- 
selves on a more solid economic 
foundation and the onward march 
of progress will be resumed.” 
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Professional “men; who” are 
necessarily amateurs in invest- 
ment finance, will be especially 
interested in the interpretation 
placed by Gilbert T, Stephenson, 
president of the Trust Company 
Division of the American Bank- 
ers Association, who pointed out: 
“Tt is well worth pausing to note 
that the rate of increase of living 
trust business during 1930 has 
been greater than that of nomi- 
nations under wills in prospect 
or of appointments under wills 
in probate. Can it be that the 
men and women of the United 
States have become somewhat 
discouraged over the way they 
have handled their own invest- 
ments and have begun to turn to 
trust companies and banks.to re- 
lieve them of their investment 
problems even during their life- 
time by means of living trusts? 

“If this is so, then we may rea- 
sonably expect a still further ac- 
celeration during the current 
year in the rate of increase in 

ving trusts. And if there is a 
trend in the direction of impos- 
ing upon trust institutions the 
investment problems of living 
men, our trust departments must 
give more attention than ever to 
the plans, methods and super- 
vision of their trust investments.” 

Moreover, in 1980 thirty per 
cent more life insurance than in 
the previous year was trusteed to 
trust departments of banks and 
trust companies. This business is 
handled in the United States by 
4,227 trust companies, state 
banks, savings banks and nation- 
al banks which are authorized by 
ri to carry on fiduciary func- 
ions. 


Although business is now pay- 
ing the price for excesses in the 
earlier boom, the economic mala-. 
dy is not a simple one. There is 
perhaps more to it than the na- 
tural swingback from the pre- 
ceding extra ces and ex- 
cesses. The leading authority in 
the world today on business cy- 
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cles, Wesley Clair Mitchell, di- 
rector of the National Bureau of 
Economic Research, makes the 
subjoined diagnosis: “The pres- 
ent depression is often spoken of 
as a purely cyclical (something 
growing out of the normal ups 
and. downs of business) phenome- 
non. In fact, it is a combination 
of cyclical reactions from a peri- 
od of active business and wild 
speculation in securities on the 
one hand, and, on the other hand, 
of non-cyclical changes, partly 
random events and partly secular 
(long term) trends: Among the 
random events which have ag- 
gravated the depression are last 
summer’s drought, which im- 
poverished tens of ‘thousands of 
American farmers; the political 
unrest in Germany, India, China 
and various South American 
countries -which has disturbed 
commerce and finance; the rais- 
ing of higher tariff walls against 
imports, and the fears of Russian 
dumping. Among the secular 
trends which contribute to the 
world’s business difficulties in 
various ways are the decline in 
the rate of population growth, 
which affects the demand for all 
sorts of consumers’ goods; the 
fear of a future gold shortage, 
which tends to force down prices; 
the substitution of tractors and 
automobiles for horses and mules, 
which is cutting into the market 
for forage crops; perhaps most 
important of all, technological 
unemployment.” 

And in suggesting a remedy, 
Dr. Mitchell added: “An adequate 
program for business stabiliza- 
tion, then, must provide for deal- 
ing with random and_ secular 
changes of many sorts, as well 
as for dealing with cyclical de- 
pressions. The difficulty of the 
task can hardly be overstated. 
But the need of undertaking that 
task in a courageously construc- 
tive spirit is imperative. The 
plight in which.the. world stands 
today is a mptory challenge 
to the intelligence of mankind. 





Nowhere is that challenge so . 
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clear as in our own country. With 
natural resources, labor, indus- 
trial equipment, capital, engin- 
eering skill and business ability 
in abundance, we cannot make 
and distribute the goods we need 
to consume. Our economic or- 
ganization is defective. 

“We need to stabilize business 
in the sense of making economic 
progress more regular. But to 
devise stabilization plans which 
will work as we wish, we need 
to know more about economic 
processes and their interrelations 

we know now. That knowl- 
edge is our fundamental need.” 


Is It Time to Dispose 


of Bond Investments? 


Gr long periods of time it 
has been profitable in the 
United States for farseeing inves- 
tors to increase their holdings of 
common stocks when they were 
cheap in times of depression, and 
to reduce their holdings of common 
stock when they were dear in 
times of great prosperity. In 
the past it has proved good busi- 
ness for investors with foresight 
to acquire shares of outstanding 
corporations on a basis that 
seemed dear in relation to im- 
mediate subnormal earning pow- 
er. Recurrence of prosperity re- 
stored the earning power of fun- 
damental industries and worked 
for the profit of those who had 
invested prudently. 

There are times in the business 
cycle when it is good business to 
switch from equities or common 
stocks or partnership shares into 
fixed obligations, such as bonds 
and mortgages. The practical 
question is whether the time has 
come for investors to disgo 
themselves of bond holdings and 
to substitute instead common 
stocks. 

My answer to this recurrent 
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CTICALLY every specialist 

| finds, more or less frequently, 
a condition indicating the use of 
electrocoagulation orfulguration. 
The Victor “Micro” Surgical 
Diathermy Unit is the apparatus 
which answers the purpose of the 
specialist, as it introduces a mi- 
crometer control providing for 
the exact measurement and dupli- 
cation of minute quantities of 
current. Its energy output, while 
less than the larger diathermy 
machines, represents the finest 
quality of current for electroco- 
agulation and fulguration, under 
a system of control that has at- 
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tained a new height in refinement. 
The eye, ear, nose and throat 
specialist, urologist, gynecologist, 
dermatologist, proctologist, gen- 
eral surgeon and the dentist — 
each will find this instrument 
ideal for a number of specific uses 
in his respective. field. It seems 
hardly necessary to enumerate 
the conditions indicating electro- 
coagulation and fulguration. 
There are so many interesting 
features in the “Micro” Unit that 
it will be necessary for you to have 
all of the particulars to fully ap- 
preciate this instrument. We'll 
gladly send them on request. 
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inquiry from readers must be two 

led. In the first place, although 
it may be possible for subtle fi- 
nanciers adequately to change 
the whole composition of their 
investment portfolio from time to 
time as conditions shift, I do not 
think that the average intelli- 
gent professional man has the 
time or the information to do 
this, and I feel that for him, a 
balanced investment diet is su- 
perior at all times to a lopsided 
diet. A balanced program consists 
of cash in the bank, various 
grades of bonds, good preferred 
stocks and some high grade com- 
mon stocks. From the long term 
standpoint, we may be reaching 
the point where it would be good 
business to enlarge the propor- 
tion of holdings devoted to com- 
mon stocks and convertible bonds 
or bonds with warrants, which 
take on some of the flavor of 
common stocks. 

On the other hand, with busi- 
ness still moving sideways and 
the economic future somewhat 
obscure, I think that every pru- 
dent investor should continue to 
keep part of his capital in good 
bonds. I do not believe the time 
has yet come for even the most 
nimble financier to disgorge him- 
self of his bond holdings. In re- 
cent months there has been a 
tendency of the bond market to 
divide into two opposite direc- 
tions. Frightened by hysteria and 
necessitous liquidation, the public 
has shown an abnormal prefer- 
ence for bonds of the very high- 
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est grade, such as United States 
Government issues issues of 
leading American states and 
municipalities—issues of unques- 
tioned merit, but of very low 
yield. At the same time, there 
has been discrimination against 
most middle grade bonds put out 
by corporations of reasonably 
good credit and by numerous for- 
eign governments. It is probable 
that in the sequence of economic 
events in the future, other than 
first e bonds will rally in 
price before there is a far-reach- 
ing and sustained upward move- 
ment in stock prices. 

Meantime, with interest rates 
unprecedentedly low, this is per- 
haps an unpropitious time for 
individual investors to make long 
term permanent commitments in 
bonds of the very highest grade, 
such as Liberties. These bonds, 
whose safety is unquestioned, 
move up and down in inverse 
ratio to the rise and fall of in- 
terest rates. Looking ahead for 
a longer period, we must expect 
an increase rather than a de- 
crease in interest rates, and this 
in-the long run will tend to de- 
preciate the market price of 
bonds of the very highest grade. 
Persons looking for the greatest 
obtainable safety, therefore, 
would be better advised to put 
their funds in well managed mu- 
tual savings banks than in the 
very highest grade of gilt edged 
bonds at this time. 

Pointing out the advantages of 
bonds in a balanced program, 
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Thomas .B. Macaulay, president 
of the Sun Life Assurance Com- 
_pany of Montreal, who is_ the 
largest buyer in the world of 
American common stocks, pointed 
out: “I would not have you sup- 
pose that I am blind to the merits 
also of well selected bonds as in- 
vestments. There is much to be 
said for them. Their values, 
nominally at least, do not fluc- 
tuate greatly. They are particu- 
larly attractive at times when 
stock quotations appear unduly 
high. But while they offer great- 
er resistance to price reactions, 
they have no power of growth. 
They remain fixed and unchang- 
ing at the side of the road, while 
the great army of progress 
marches forward. There is. a 
happy medium. I think that our 
company should always have a 
large amount invested in choice 
bonds, but I also think that, in 
the best interests of our policy- 
holders, a considerable portion of 
our assets should always be in- 
vested in en emnee progressive 
common stock.” 

In stating the case for bonds, 
Messrs. Lawrence Chamberlain 
and George W. Edwards, in their 
book, “The Principles of Bond 
Investment,” point out: “Even 
the severest critics of bonds will 
concede that they possess greater 
technical safety, as provided in 
the loan contract, than stocks, in 
that the former represent prior 
claim on the assets of the issuer. 
It is also true that bonds as. a 
class possess greater market re- 
sistance to losses in times of de- 
pression. Holders of securities 
are more likely to be compelled 
to liquidate them during a busi- 
ness depression, and at that time 
stocks are liable to bring lower 
prices at forced sales than bonds 
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which tend to rise as the interest 
rate falls. 

“The supporters of what may 
be called the common stock the- 
ory base their criticism of bonds 
as long-term investments mainly 
on the secular trend during the 
past half century. Within this 
period the general swing of 
prices has been upward, and, se- 
quentially, the rate of interest. 
As a result, the market price of 
bonds has declined in proportion 
to the extent of pure interest 
contained in their yield. 

“But if the entire nineteenth 
century is taken into considera- 
tion . . . it is seen that the secu- 
lar trend was first downward and 
then. upward, and, for this entire 
period from 1806 until 1920, the 
market price and the purchasing 
power of British consols have re- 
mained practically unchanged.” 


“A Century is 
of Progress. 


[FROM PAGE 27] step, by mea 
of advancement from the crude 
instruments of one hundred’ 3 
up to the active use of the 

professional implements of the 


professions? 

Such an exhibit of historical 
development, dramati por- 
trayed, will be of vast. interest 


to laymen generally—but it will 
be of incalculable value to pres- 
ent and future members of the 
medical and all the allied profes- 
sions. 

The exposition will cover about 
three miles of lake shore and one 
island of Chicago’s lake front. It 
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an Important Gerber Contribution 


| xe ease with 


which the Gerber Strained Veg- 
etable Products permit accurate 
lay observance of strict dietary 
regime is a contribution of 
importance to the physician— 
particularly during 
summer months. Each 
Gerber Product is 
ready-to-serve as it 


minded that the Ger- 
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or sugar as you direct— warm 
slightly—and serve. 
Cooked with oxygen 
excluded 

The Gerber Products are spe- 
cially prepared with equipment 
developed in the Gerber labora- 
tories. Through the use of this 
equipment—oxygen is excluded 
from contact with the products 
during the cooking operation. 
Other special equipment also excludes contact 
with oxygen while the Gerber Products are 
being strained through Monel Metal Screens. 

This exclusion of oxygen eliminates the vita- 
min losses that occur through oxidation when 
vegetables are cooked under ordinary coadi- 
tions. Mineral salts, too, are conserved in the 
maximum degree with the Gerber Process of 
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kind is added during the Gerber 
Cooking Process. 

The mother should add a 
pinch of salt or sugar, or serve 
unseasoned,as you wish for each 
individual case. A word of cau- 
tion on this point will avoid the 
“AMERICAN mother’s confusion of the Ger- 
on Sap, ber Products with ordinary 
Shee) products which offer conven- 
ies tional flavor to the mother, but 
which may lack the important technical advan- 
tages of the Gerber process of preparation. 

Any physicion who has any technical ques- 
tion on the Gerber Products or their use in 
infant feeding, or in colitic, diabetic or other 
special diets, is urged to write our Education 
and Nutrition Department, Lillian B. Storms, 
(Ph. D.), Director. 
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is a true international exposition. 
Most of the nations of Europe, 
many nations of the Spanish 
Americas and several nations of 
the Orient are definitely planning 
displays. 

“Old Europe,” a great village 
of structures typical of European 
countries is propo to house 
displays of handicrafts, social 
customs and folk lore. Immedi- 
ately adjacent, a display of mod- 
ern housing is proposed to com- 
plete the story of progress, to 
bring up to date the drama and 
to point toward design and con- 
struction adapted to tomorrow 
and the day after. 

In the dome of the great Travel 
and Transport Section, the expo- 
sition introduces to the world a 
very exceptional building. It is 
the only large building ever built 
to be suspended from the out- 
side, without braces or trusses or 
any other inside supports. The 
base of the building is about 
three hundred feet in diameter. 
It will seat more than 43,000 per- 
sons, but when filled with dis- 
plays of progress in railways, 
guest capacity will be reduced. 
Displays of progress in use of 
waterways and highways will be 
made in the long building adja- 
cent. Maritime exhibits will be 
housed in a full-sized model of an 
ocean going liner built under the 
trussed section of the roof. 

The Administration Building is 
attracting much attention both 
by the general public and by con- 
struction engineers. It has sever- 
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al unusual features indicating 
the new methods of construction, 
new uses of colors and decorative 
illumination, and a new approach 
to the economic balance between 
cost of production and satisfac- 
tions gained from the structure 
produced. It also contains a de- 
monstration of interior finishing 
which is as satisfying as it is 
rare. 

The exposition has developed 
into a majestic showing of the 
active foundations of the modern 
world. It is a complete break 
with exposition traditions. Its 
prime aim is to make valuable 
information both entertaining 
and enticing. Most exposition 
displays have been quickly for- 
gotten, buried under lively mem- 
ories of sideshows and side is- 
sues. In the new international 
exposition, displays will be most 
impressive. Diversions and 
amusements will be provided but 
not to the point of substitution 
for displays of progress. 

The entire medical profession 
may well regard the exposition 
as an opportunity without paral- 
lel. Tens of millions of visitors, 
drawn away from daily cares and 
with nothing else to do but in- 
spect attractive displays, is an 
audience to which the achieve- 
ments of medical science and arts 
will be made powerful and un- 
forgettable. 

The Century of Progress Ex- 
position will have a definite in- 
fluence on the prestige of medi- 
cine. 





THE THERAPEUTIC EQUAL OF OPIUM 


But Minus Opium’s Disadvantages, is the 
Description That Best Fits 


PAPINE 


(BATTLE) 
The Most Satisfactory Anodyne 


The indispensable pain-relieving principles of opium have been retained in 
Papine, but the narcotic and convulsive elements have been eliminated, which 
feature justifies the superior advantages claimed for Papine. 


BATTLE & CO. 


Chemists’ Corporation, St. Louis, Mo. 








MEDICAL ECONOMICS 





PREPAREDNESS 


An Ounce of Prevention is Worth . 
MORE THAN a Pound of Cure! 


COUPON 





Send for samples 
and booklet, 
“Diarrhea — the 
Dread Disease of 
Infancy and 
Childhood.” Pin 
this to your Rx 
blank or iletter- 
head and mail to 
Dept. M.E., The 
Dry Milk Com- 
pany, Inc., 205 
East 42nd S&t.. 
New York. 











Prevent the Incidence of Diarrhe 
in the Summer Months 


PRESCRIBE DRYCO 


It’s Safe, for when your baby patients are fed’on 
DRYCO they are ready to withstand summer 
heat and its resultant drag on their resistance. 


Build up the baby’s resistance through the choice 
of a food which adapts itself to the baby’s meta- 
bolic needs. 


DRYCO is easily and quickly prepared in all 
degrees of concentration. The baby can be fed 
under reduced volume with a very highly diges- 
tible food—one which contains protein that is 
97 percent. assimilable and which contains all 
the vitamins. 


Prepare and Prevent Summer Diarrhea 
and Dehydration for 


BABIES CANNOT STAND PROLONGED 
STARVATION! 


THE DRY MILK COMPANY, Inc. 
Dept. M. E. 


205 East 42nd St., New York 


RYCO 





phew of cf OF O88 SO OF 


June, 1931 


Mythycumpooh 


[FROM PAGE 16] rate for their 
work, to draw from the city so 
many dollars per fire—the more 
fires the more dollars. It also 
gave them the right to requisi- 
tion for the citizens any sort of 
mythical apparatus they pleased 
and permitted them to draw a 
commission on that. In fact, it 
arranged things just as Germany 
and England did when they. ten- 
tatively started in on state medi- 
cine some years ago. 

The result was what might 
have been expected. Fires were 
started in a careless and desul- 
tory fashion because the fireman 
got paid on a basis of the num- 
ber of fires at which he appeared. 
Indeed he could arrange things 
so that by nursing a fire along, 
a custom he had learned from 
the old private practitioners, or 
by seeming to put it out but 
leaving a hidden spark to start 
a new blage twenty-four hours 
later, he could visit the same 
fire as many times as did the 
private fireman and make almost 
as much money-out of it. He 
also prescribed all sorts of 
charms and votive images for 
the citizens to use and cashed in 
on that. Other more scrupulous 
firemen did their duty diligently 
and almost starved to death for 
their pains. Since they had al- 
ready starved pretty much as 
private practitioners—for such 
really good. men réfused to in- 
dulge in this sort of devious fus- 
tian even when they worked for 
themselves, they were rather 
emaciated to begin with and 
threatened to die off quickly. 

Immediately the private fire- 
men took up the subject and be- 
gan to how! most dismally. Ob- 
viously, they said, state firemen 
are the bunk. They give careless 
and impersonal routine attention 
to fires. They treat as many fires 
as possible just as quickly as 
possible. They overprescribe for 
fires. They ‘do as little as possi- 
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ble and: eat~-up. the taxpayers’ 
money.~ Instead of preventing 
fires they nurse them along and 
sometimes, in periods of r 
business, they probably distribute 
their cigaret stubs with marked 
perspicacity. 

The <— way to give the peo- 
ple good fire, protection is to put 
the busin ack in the hands 
of individual practitioners work- 
ing individually. Yet all the 
time they conveniently forgot 
that they themselves nursed fires 
along, overprescribed, and gave 
the very kind of perfunctory 
treatment they accused the city 
firemen of giving. They forgot, 
in short, that a rascal is often 
ordained to be a rascal whether 
he works for himself, for an in- 
dividual employer, or for the 
state. 

But the people of Wham (this 
was in Mythycumpooh, you must 
remember) refused to be fooled. 
They formed a committee and 
this committee got together and 
produced a sound report. (Must 
I repeat that this was in Mythy- 
cumpooh?) This report said 
something like what follows: 

The old city fire depart- 
ment was a good organiza- 
tion and it did effectually 
what the private practition- 
ers of fire fighting, whether 

Association members or not, 

could not do effectively sim- 

ply because they lacked or- 
ganization. They also lacked 
the natural incentive to put 

a fire out, simply because 

they earned more the bigger 

and the more frequent the 
fires were. Finally, they 
lacked all incentive to pre- 
vent fires, because if there 
were no fires they got no 
fees. In starting our city fire 
department for the poor we 
preserved the very errors 
which made private fire 
fighting so inadequate. We 
paid our fire fighters ona 
fee basis and gave them com- 
missions on the apparatus 
they prescribed. What is the 


83 
- answer? It is.obvious. Have 
the new additional firemen. 
organized on the plan of the 
city fire department. Let 
them study both therapy and 
prevention; let them do re- 
search on stopping fires be- 
fore they start; pay them 
good salaries to p fires 
out of the community—in 
short, let us act with some 
slight modicum of common 


sense. 
_.The howls of the private prac- 
titioners of fire fighting were now 
unearthly and inhuman. They 
dragged up the ancient doctrines 
of economic individualism and 
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laissez-faire and paraded their 
decrepit skeletons for all and 
sundry to see. They declared that 
no man could be ethical whose 
only service was to the public. 
A man simply must have the 
opportunity to make a big for- 
tune by collecting private fees, 
or else he would be a rotten fire- 
man. There could be no initia- 
tive and no incentive on a sal- 
aried job, Besides, what on earth 
would become of those patheti- 


cally tender relationships that — 


now existed between’ private 
firemen and those old standby 
customers whose buildings they 
left always just a little bit on 
fire, whose every thought they 
knew, whose every action was a 
tender memory of theirs, and who 
simply ,could, not have a fire put 
out by a strange fireman. Be- 
sides, if these dear citizens were 
to be deprived of their fires alto- 
gether by the utilization of sound 
fire prevention methods, what 
would become of them? They 
would become utterly depraved 
and go yapping after quack fire- 
men who would burn down their 
outbuildings just to see them 
happy! 

Some of the private firemen 
simply lay down on the floor and 
kicked and screamed. Others ran 
about foaming suspiciously at 
the mouth (these drank enormous 
quantities of home-brewed beer 
to keep their temperatures down 
below the point of spontaneous 
combustion). Others still fulmi- 
nated in indignant letters which 


they wrote to their Association 
journals, or in articles they wrote 
for the lay press. Still others 
vented their exasperation by se- 
lecting a careful group of deroga- 
tory adjectives from the diction- 
ary and discharging them with 
deadly oral aim at their lay tor- 
mentors who demanded rational 
protection from fires. There was 
much sound and fury, signifying 
little or nothing. That is it did 
signify this much: that certain 
private fire fighters of Wham 
whose technic was antiquated 
might find their incomes very 
seriously depleted in the near 
future, for the city demanded 
that its firemen pass a civil ser- 
vice examination and thereafter 
keep up with the times. 

The private firemen argued that 
the city fire department. would be 
an enormous expense; it was ac- 
tually shown that ‘it prevented 
enough fires in a month to sup- 
port itself for a year. The priv- 
ate firemen argued that. it would 
give perfunctory service; it was 
actually shown that city firemen 
—perfectly ordinary humans like 
you (though probably better than 
T am, for I am a rank coward) 
would give their lives in fighting 
a fire in a warehouse where no 
human being even lived. The 
private firemen argued that lay- 
men would be telling firemen 
what to do and their professional 
dignity would never stand that; 
it was actually shown that lay- 
men often told the private prac- 
titioners what to do and the 
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ractitioners did it, to get their 
Fees, but that when the fireman 
was paid by the city he did- what 
scientific fire fighting and pre- 
vention dictated and the laymen 
could like it or lump it. The 
private firemen argued, that 
since people spent so much money 
so freely for luxuries, they might 
as well pay the high fees de- 
manded by them; but it was 
shown that as long as you are 
going to permit individuals -any 
eeway at all in the manner of 
—- their incomes, they will 
always tend to spend more gener- 
ously for pleasure than for edu- 
cation, health, or fire prevention, 
but that a community has to have 
protection from ignorance, dis- 
ease, and conflagration or it can 
not successfully exist at all. 

Anyway, in spite of all this 
ferment among the private prac- 
titioners, it dawned on the pub- 
lic that they were not exactly 
disinterested. The committee re- 
port was accepted by the City 
Commission of Wham and the 
fire department became a city 
organization, equipped to the 
minute, preaching prevention, 
and effectively administering an- 
tipyretics and febrifuges to build- 
in, whose temperatures had 


arisen sufficiently to require such 
measures. They were paid state 
salaries which enabled them to 
live decently and they were al- 
ways at call when needed. The 
people were well satisfied and 
scarcely noticed their increased 
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taxes at all, while the decrease 
in their expenditures for new 
houses and for firemen’s fees was 
very marked. Finally, even the 
most bitter critics of the city fire 
department came sheepishly 
around and applied for jobs as 
Captains. Some of them were 
made hosemen, or pickets to keep 
the crowds back, and they liked 
it. Such was the evolution of the 
city fire department of Wham in 
the country of Mythycumpooh. 

Turning now to medicine and 
its organization as a state ser- 
vice... But, anfortunately, I find 
I have no more space. I have 
exhausted already the number of 
words the editor allotted me. I 
must tell you about that some 
other time; Meanwhile I hope 
_ get some glimmering of the 
idea. 


Buying Power 


[FROM PAGE 82] mum, while at 
the same time losses due to bad 
debts are almost entirely elimi- 


nated. 

7. Lastly, cooperatives have 
the advantages of democratic con- 
trol, thus assuring policies in line 
with the interests of the great 
majority of members. 

The disadvantages of coopera- 
tive buying are those which 
usually attend democratic con- 
trol. Briefly stated they are as 
follows: 

1. Poor management, which is 
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very apt to arise Where more or 
less‘inexperienced men are called 
upon. to select.an expert to run 
the-business... This disadvantage 
is Yapidly losing its force. as 
sound business principles are be- 
ing more widely disseminated 
and learned each year. 

2. Quarrels or _ bickerings 
among the members themselves 
and between members and man- 
agement. This defect is still pres- 
ent in many smaller and more 
local cooperatives, but is rarely 
encountered in trade or profes- 
sional associations or in_ the 
larger cooperatives with more 
or less well-defined policies rigid- 
ly adhered to. 

The majority of the failures 
of the early cooperatives have 
been laid to the two above causes 
together with certain others 
which are almost incomprehen- 
sible in this day of efficient busi- 
ness management. Inadequate 
systems of accounting, or even 
their complete absence, faulty 
provisions for stock ownershi 
and the payment of dividends, a 
caused their share of failures. 

Such defects would rarely be 
met with today in a business of 
any size. The development of 
bargaining power in a national 
market has also had its influence 
in checking failures. Certainly 
it can be said that none of the 
failures which occurred in the 
developmental stage of coopera- 
tive marketing, can be laid to any 
fundamental lack in the princi- 
ple of cooperation. Indeed, most 


of the defects which caused them 
have long since been overcome. 


< 

Forms of pi gubegit buying 
organizations fall into two major 
categories, each of which has 
several variations: 

1. Informal or temporary as- 
sociations. 

2. Formal or permanent as- 
sociations. 

There are four’ types of in- 


‘formal buying organizations: 
io 


ional pools for secur- 
ing freight rates or car lot dis- 
counts. 

2. Arrangements for period 
requirements; for example, the 
piano bench manufacturers club 
together to buy their annual sup- 
ply of hinges but buy nothing 
else puectver 

8. Info buying by friends 
and relatives. This of buy- 
ing is found occasionally among 
college faculties who buy their 
grocery and meat supplies in this 
manner. 

4. Chance buying; for exam- 

le the dry goods buyers of New 
York have been known to take 
advantage of chance conferences 
to buy collectively certain staples. 


The formal or permanent. buy- 
ing organization usually 
one of these eight forms: 

1. Buying club, or exchange, 
or “ring.” In this type of organi- 
zation each member buys certain 
specified articles for all, i.e. one 
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member buys flour for all, one 
buys soap, and so on. 

2. These buying clubs are 
very apt to develop into retailer- 
owned wholesale houses,. by the 
simple process of incorporating 
the buying club. This type of 
organization is prevalent in the 
drug and grocery trades and to 
a lesser extent in the hardware, 
lumber, and other trades. The 
Philadelphia Wholesale Drug Co. 
the Northwestern Drug Co., and 
the Frankford Grocery Co., of 
Philadelphia, are examples of 
this kind of cooperative. 

8. A third type of cooperative 
buying association is the resident 
buying office, which may be oper- 
ated in three ways: on a com- 
mission basis, paid by the vendor 
or the buyer; by means of a flat 
fee, paid by the buyer; on a co- 
operative basis, with expenses 
shared by the buyers. 

They are sometimes run by 
individuals for profit as purchas- 
ing bureaus, but they do afford 
individuals the opportunity to se- 
lect and buy goods in large vol- 
umes, to consolidate or combine 
purchases, and to select. and buy 
style goods. They are also known 
as “buying associations.” 

4. There has been a signifi- 
cant growth of collective buying 
by trade and professional asso- 
ciations, which usually set up for 
this purpose a central purchas- 
ing bureau. Agreements are made 
with the sources of supply, and 
price concessions are secured in 
return for anticipatéd’ volume. 
The purchasing btireau . neither 
warehouses the-merchandise, nor, 
in some instances, finances the 
transactions. ‘Orders may or may 
not be cleared through the bur- 
eau, but all goods are shipped 
and billed direct to the buyers. 
Such purchasing bureaus are 
now operated by the American 
Institute of Meat Packers, the 
Educational Buyers Association, 
the Cleveland Hospital Council, 
the Associated General Contrac- 
tors of America, and others. 

5. Somewhat similar to the 
privately owned resident buying 
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office is the brokerage organiza- 
tion. This t: of collective buy- 
ing association is very infre- 
quently met with, however. 

6. Still another form of co- 
operative or semi-cooperative 
buying organization is the mutual 
wholesaler, which is, however, 
privately owned and operated. A 
deposit is exacted for a service 
contract or buying privilege. 
There are many such organiza- 
tions in the grocery field. 

7, Seventh and lastly, the ven- 
dor tie-up is a special form of 
cooperative organization. It is 
usually formed to promote sales. 
In the past the retailers have 
been asked to buy stock, for ex- 
ample, the United Drug, Win- 
chester-Simmons Co., and the 
United Jewelers, w.ch Rexall, 
Winchester and Hallmark stores 
respectively. 

2 


So much for the forms of or- 
ganization. But now we might 
ask the question how have the 
cooperatives performed in actual 
practice? Have they lived up to 
the advantages claimed for them? 
Is cooperative marketing pro- 
gressing? Or is it losing ground? 
oa short, have they been success- 
ful? 

From the figures quoted in the 
short history of the movement at 
the beginning of this paper, there 
ean be no doubt that the coopera- 
tive marketing movement is 
growing, and growing rapidly. 
In a comparatively short span 


of 80 the number of - 
sons id entified with eotideradiaes 
has increased from a score to 
almost 40% of the entire popu- 
lation in Great Britain, and most 
of these cooperatives are engaged 
in collective buying for con- 
sumers and retailers. Similar 
progress has been noted in the 
other countries of Europe. Sta- 
tistics of the progress of coopera- 
tives may be found each year in 
the Monthly Labor Review, offi- 
cial publication of the Depart- 
ment of Labor in this country, 
together wih statistical anal: 

of the various forms of coopera- 
tion written by government eco- 
nomists. All of them testify to 
the rapid growth of the entire 
movement, the basic soundness of 
the principles governing it, and 
the general anticipation of fu- 
ture progress, both in this coun- 
try and elsewhere. 

There is every reason to be- 
lieve that the cooperative move- 
ment, both in the selling and in 
the buying fields, will continue 
to show the same tremendous 
set ge that it has had in the 
ast fifty years. 

In an article entitled ‘“Co- 
operative Retail Buying in the 
Drug and Grocery Trades,” Wil- 
ford L. White analyzes the co- 
operative wholesale houses in 
these trades and compares them 
with private firms. The average 
expense of private wholesalers in 
the drug trade was. 15.8% of the 
total sales, while the expense of 
the cooperatives was only 6.9%, 
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MICAJAH & COMPANY, 194 Conewanga St., Warren, Pa 


often require radica 


as constitutionally cor- 











What Beverages 


‘ The Charles E. Hires Co., Dept. M 
Philadelphia, Pa. 

Kindly send free bottle of Hires 
Extract. 


Serve, Doctor, 
in Your 
Own Home? 


If you're not yet acquainted with Hires Root Beer, may 
I send your wife a free full size bottle of Hires Ex- 
tract, enough to make 40 bottles of Hires Root Beer? 


My father and I have always 
appreciated the friendship of 
the medical fraternity toward 
Hires Root Beer. 

Over 50 years ago, when 
father started to make Hires 
Root Beer he sought the good 
will of doctors. 

I'd like to have you and your 
family get acquainted with our 
beverage. 

I'd like you all to know its 
delicious. flavor, its distinctive 
taste. 

No beverage is finer. Hires 
Extract contains the percolated 
juices of roots, herbs, barks 
and berries. It is absolutely 
pure—free from artificial color 
and flavoring. 
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rarer 


In addition to appealing flavor 
and purity, there is distinct 
economy. In a few minutes 
your wife can make 40 bottles 
of Hires Root Beer at a cost of 
only 1%c a bottle. Compare 
this to the usual prices you pay 
for bottled beverages—what a 
saving! 

I'll be delighted to send a 
free, full size bottle if you'll 
mail me the coupon below. 
Please give home, rather than 
office address. 


C : 
President, | 


The Charles E. Hires 
Company, Philadelphia 
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or corrected for interest charges 
7.65%, a saving of 8% in favor 
of the cooperatives. 

Even the most efficiently man- 
aged private wholesaler cannot 
match the savings of the aver, 
cooperatives. The same results 
were found when private and co- 
operative grocery wholesaler were 
compared. f 

The application of cooperative 
buying to the medical field is; of 
course, concerned with the pur- 
chase of supplies and equipment 
by clinics and hospitals, though 
various minor attempts have been 
made to bring the advantages of 
cooperative buying within reach 
of individual physicians. How- 
ever, no practical way of accom- 

lishing the latter has 
Sonk, to my knowledge. : 

At’a recent conference of clinic 
managers of the United States, 
the matter of cooperative buying 
was discussed. In reply te a 
questionnaire on the subject, 
most of the clinics represented 
favored an original investment of 
from $200 to $300 to enable the 
organization to raise initial capi- 
tal for its operation, in the event 
that a cooperative buying asso- 
ciation were established. The 
same organization favored limit- 
ing the amount of stock allowed 
each member as an investment. 
It was also agreed that some 

rovision should be made to ad- 
ia the proportionate buying 
power of the various clinics, so 
that profits and expenses should 
be shared equitably. 

I have made this general re- 
sume of the cooperative move- 
ment in an effort to clarify many 
questions which have been raised 
in connection with the merging 
of medical buying power. 

It is not my purpose to advo- 


cate any specific action other. 


than that serious thought be giv- 
en both by individual physicians, 
and by those responsible for the 
operation of clinies and hospi- 
= rg the spe id of ea nt 
8 a coopera 
buying plan in our field, 


UNIFORMITY 
IN DIGITALIS 
THERAPY 


For six years the Cardiac Clinics 

of Greater New York have used 

tablets of standardized whole 
BSederle 


were perfected as a result of this 
work. 


Physician’s sample on request 
LEDERLE LABORATORIES 
Incorporated 
511 Fifth Ave. New York 


Try This At Our 


Expense 


Efemist, be- 
cause of the water 
soluble base and 
tissue fluid sol- 
uble active ingre- 
dients, affords 
maximal ephe- 
drine action. 

Efemist does 
not irritate. Pa- 
tients appreciate 
the pleasant re- 
lief afforded. 

We want you to 
prove to yourself 
the efficacy of 
Efemist. 

Send for Free 

Bottle today. 

1'W.E Thid Oc” hilamt, Fle. 
Please 
pent me free teak ae 











~M. D. 
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TRADE-MARK 


IN DERMATOLOGY 


Ichthyol, because of its variate 
properties, has been used exten- 
sively for more than thirty years 
in the treatment of diseases of the 
skin. The vasoconstrictive prop- 
erties of Ichthyol and its ability to 
penetrate the unbroken skin 
make it of value in many inflam- 
matory processes such as the 
Erythemas, Urticaria, Pityriasis, 
Dermatitis, Prurigo, Psoriasis, 
Eczema, Ecthyma, Furunculus, 
and Carbunculus, and especially 
in Ozena... As an external ap- 
plication Ichthyol may be em- 
ployed in ointment form or as: 
pastes, dusting powder or lotions 
. Insist upon the genuine See- 
feld product which is sold only 
under the Merck seal and label 
and is obtainable at your phar- 
macist in either bottles or tubes. 
Send for booklet describing the 
many clinical uses for Ichthyol. 


B25R 


MERCK & CO. INc. 


NU) F wees ti RE NOG cme MiSs Ts 


RAHWAY, N.). 
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Literature and Samples » 


TREATMENT OF VARICOSE VEINS 
BY THE INJECTION METHOD: A 
booklet of references to the more 
recent literature. Write: The 
Lakeside Laboratories, Inc., 1823 
E. Windsor Place, Milwaukee, 
Wisc. 

*% 


HEINZ Rice FLAKEs: A trial 
package, with data on cereal- 
cellulose, is offered by the H. J. 
Heinz Co., Dept. M.E., Pitts- 
burgh, Pa. 

® 


REMEDIAL USES OF DEXTROSE: 
A booklet by this name has been 
issued by the Corn Products Re- 
fining Company, 17 Battery 
Place, New York. 

° 


Z.B.T. BaBy TALCUM AND 
OLIVE O1L BABY CREAM: Samples 
are offered physicians for clini- 
cal trial by the Crystal Chemical 
Company, Bronx, N. Y. 

3 


Srm1iac: A sample of Similac 
is offered any physician who 
makes the request on his pre- 
scription blank. Write: M & R 
Dietetic Laboratories, Inc., Col- 
umbus, Ohio. 

2 


Horuick’s MALTED ‘MILK: A 
supply of physicians’ trial pack- 
ages is offered by). Horlick’s 
Malted Milk Corp., Racine, Wisc. 

® 


CELLU-BRAN: Samples of this 
breakfast food are offered by 
Chicago Dietetic Supply House, 
_ W. Van Buren St., Chicago, 

e 


AN IMPORTANT ADVANCE IN 
THE TREATMENT OF PRURITUS: A 
folder describing the contents, 
action, and clinical results of 


Leeming 


Calmitol. Write: Thos. 
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& Co., Inc., 525 Sixth Avenue, 
New York. 
B 


MitkK SuGAR IN INFANT FEED- 
ING: A study of the effects of the 
routine use of milk sugar in in- 
fant feeding, by B. Winston Jar- 
vis, M.D., reprinted from the 
American Journal of Diseases of 
Children. Write: Sugar Insti- 
tute Incorporated, Milk Execu- 
tive Offices, 50 E. 41st Street, 
New York. 

* 


MEDICAL SCIENCE HARNESSES 
ONE OF NATURE’S RAREST FORCES 
FoR HEALTH: This illustrated 
booklet summarizes the principal 
facts concerning the Radiumator 
for radium therapy. Write: 
North American Radium Corp., 
300 Fourth Avenue, New York. 

s 


SAMPLES OF DIGITAN: Samples 
and literature on Digitan Tinc- 
ture are offered by Merck & Co., 
Inc., Rahway, N. J 

a 


THE ROLE oF DIET IN THE 
CAUSE, PREVENTION AND CURE OF 
DENTAL DISEASES: A reprint of 
a paper by Milton Theo. Hanke 
from The Journal of Nutrition, 
is offered by the California Fruit 
Growers Association, Los Ange- 
les, California. 

e 


Bapy-BorTue-Kit: A _ leaflet 
describing an-apparatus for ster- 
ilizing six nursing bottles at 
once conveniently, is offered by 
the Therma Products Co., Tole- 
do, Ohio. 

r 


Kum Facts: A brochure hn 
ing how Klim is made an 
it is used. Write: Merrell-Soule 
o — Madison Avenue, New 
or’ 
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GERMANY 


THE HEALTH CENTER OF THE WORLD 


AACHEN 
(Aix-la-Chapelle) 
Hottest Sulphuric Acid Springs 
in Central Euro 
for the treatment of Rheumatism, 
Gout, and Sciatica. Finest bathing 
establishments with their own springs. 
Most modern and up-to-date equip- 
ment. Lovely forests. Golf and tennis. 
Riding and other tournaments. Th. 
culture and gaiety of opera, theatres, 
and concerts. Excellent hotels. Sea- 
son all year! 


BAD NAUHEIM 
Near Frankfurt-am-Main 
The World's Therapeutic Spa for 


Heart and Vascular Diseases 
Also for Gout, Rheumatism and 
Ailments of the Digestive Organs. 
Famous carbonic acidulous_ brine- 
thermae (about 90°F.). Various Baths 
in different degrees of temperature 
and strength. University-Institute of 
Balneology; William Kerckhoff Insti- 
tute. Up-to-date treatments and every 
comfort. Fine entertainments. All 
sports. All-year season. A unique 
resort for real recreation and rest. 


BAD HOMBURG 

Near Frankfurt-am-Main 
The Health Resort for Stomach 

and Intestinal Disorders 
Carbonic acid common salt springs. 
Natural Carbonic Baths. Homburger 
clay-mud fango packings. Famous 
Homburg diet. All-year season. Ex- 
cellent hotels and sanatoria. Theatre, 
music festivals, and orchestra. All 
sports. Open air mineral water swim- 
ming pool. For Mineral Water apply 
to: Spa Products, 164 Fifth Avenue, 
New York. 


WIESBADEN 


on the Romantic Rhine 
The most important ‘international 

Health Resort of Germany 
World-famous Thermal Springs at 
150°F. Treatments for: Rheumatism 
and Gout, Sciatica and other inflam- 
mations of nerves; disorders of meta- 
bolism; diseases of the respiratory 
and digestive organs. Wiesbaden Diet 
Cure. Notable rformances at the 
Kurhaus and State Theatres. All 
sports. Open all year. Rhine steam- 
ers stop at Wiesbaden-Biebrich. 


BADEN—BADEN 
Black Forest South Germany 
Europe's Health Resort 
of Distinction 
Radio-active Thermal Springs 154°F. 
Indications: Gout, Rhew 
ralgia, 
respiratory organs. 
ing Cures. Unrivalled bathing estab- 
lishments. Treatments during entire 
year. Grape Cure in spring and 
autumn. All kinds of outdoor sports, 
with 18 holes of golf. Theatres, opera, 
and concerts. 


BAD EMS 
Rhineland 
The only Acidulous Alkaline-Chloride 
Thermal Waters in Germany 

Indicated in the treatment of Catarrhs, 
Asthma, Emphysema, heart and cir- 
culatory disorders. For home treat- 
ment: Ems Water regen d ae its na- 
tural condition at the s Na- 
tural Ems Salt and Pastiile. Obtains 
able everywhere. For these products 
apply to: Chas. von der Bruck, Inc., 
61 Park Place, New York. 


BAD NEUENAHR 
Rhineland 
For Diabetes and Gallstones— 

only Bad Neuenahr (say Noyenahr) 
Best accommodations in the Kursana- 
torium or the Kurhotel. Only alkaline 
thermal springs in Germany. Drink- 
ing and Bathing Cures can be taken 
within the hotels because of direct 
connection with springs. Special Lerf- 
let on Sanatorium. For Mineral Water 
apply to: Spa Products, 164 Fifth 
Avenue, New York, 


WILDUNGEN 
(On main line Hamburg-Cassel- 
Frankfurt Railroad) 


Europe's best-known Spe for the . 


Treatment 


Kidney and bladder diseases; uric acid 
diathesis ; albuminuria. 24,000 visitors; 
27 physicians ; 20 hotels. For treat- 
ment at home: The famous Helenen- 
quelle and Georg Victorquelle to be 
through Chas. von der. Bruck. I 
61 Park ‘1 Place, New York, or Spa 
Products, 164 Fifth Avenue, New York. 
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Se 166 Filth Ave, Mew York 


Write for ilustreted Foiders of these Resorts to: 


GERMAN Ti 


‘OURIST 
AEE rn Ys 11 


TION OFFICE 
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Tour Ss. and 


Cruises » 


FOR PHYSICIANS AND PATIENTS 


EUROPE ON WHEELS, INC.: How 
much it costs to “Drive-Your- 
self” in Europe, what cars are 
available, and how to make ar- 
rangements. For this interesting 
booklet write: Europe on Wheels, 
Inc., 218 Madison Avenue; New 
York. 

° 


UNIVERSITY Tours: Some mod- 
erate priced tours for the season 
of 1931, sponsored by the Ameri- 
can Institute of Educational 
Travel, whose address is 587 


Fifth Avenue, New York. 
® 


GERMANY: An alphabetical list 
of the German spas and water- 
ing places, with a description of 
each. Write: German ‘Vourist 
Information Office, 665 Fifth 
Avenue, New York. 

ae 


40 Ways AND MORE TO CALI- 
FORNIA: A group of rail itiner- 
aries. between Chicago and the 
west coast are included in this 
booklet issued by the Chicago and 
Northwestern Railway, 400 W. 
Madison St., Chicago, Ill. 

e 


ALL-EXPENSE VACATION 
Tours: Coastwise cruises along 
the Atlantic shore, between Novia 
Scotia and Virginia, including 
New York and Boston. Write: 
Eastern Steamship Lines, Pier 
18, North River, New York. 

* 


To EuRoPE VIA ONE-CLASS 
STEAMERS: This folder features 
the economy and gaiety of travel- 
ing by tourist third cabin aboard 
the Atlantic Transport Line 
steamers: Write: International 
Mercantile Marine Co., 1 Broad- 
way, New York. 


THOsE Macic Istes: Almost as 
large as the National Geographic 
Magazine, and almost as interest- 
ing. Obtained, we understand 
gratis, by writing the Canadian 
Pacific, 44th Street and Madison 
Ave., New York. 

* 


Yucatan: Literature on this 
land of the ancient Mayas, now 
open to the tourist, is offered by 
the Gulf Mail Steamship Com- 
pany, 1803 Pere Marquette Bldg., 
New Orleans, La. 

* 


Gota CANAL: A booklet de- 
scribing the famous Gota Canal 
cruise through the forest of 
Sweden. Write: Swedish State 
Railways Travel Information 
. = 551 Fifth Avenue, New 

ork. 


BERMUDA VACATION’ TRIPS: 
This resort, 87 hours from New 
York City, is apparently more 
popular than ever. Trips from 
$70 up are described in this fold- 
er published by the Munson 
pags Line, 67 Wall Street, 
New York. 

% 


St. PETERSBURG, FLORA: A 
32-page book, consisting largely 
of photographs, with a_ useful 
map of the city, is offered by the 
Chamber of Commerce, St. 
Petersburg, Florida. 

* 


INFORMATION ABOUT THE 
PHILIPPINE ISLANDS: Where to 
Bo what to see, how long, and 

ow much, are points covered in 
this booklet published by the 
Philippine Tourist tion, 
Manila, P. I. 
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Technique: Alpine Sun Lamp, first degree erythema, General body radiation. 


The Alpine Sun Lamp for Convalescence 
from Infectious Diseases 


Many favorable reports show that Ultraviolet 
Therapy is beneficial in treating convalescent 
cases — particularly from infectious diseases. 

Because Hanovia Lamps assure the proper inten- 
sity of Ultraviolet as well as ease of administration 
and dosage control, they are most satisfactory 
from the viewpoint of both doctor and patient. 

More than 170,000 physicians and hospitals use 
Hanovia equipment made by the pioneers in 
Quartz Mercury development, and the leaders in 
the field of Ultraviolet Therapy for twenty-five 
years. 


HANOVIA ole 5 i & MFG. CO. 7" 


HANOVIA Lamps _ r 
Dept. 266, Newark, N. J 


° 1 
for Light Therapy | Please send me your literature describing | 
Divisional Branch Offices: j Hanovia Quartz Lamps and their application. | 
CHICAGO, ILL. NEW YORK, N.Y.| p; 
30 N. Michigan Ave. 30 Church Sc. 


I 
SAN FRANCISCO, CAL. Street 
220 Phelan Building ; 
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Two Months 
in Europe 


[FROM PAGE 25] merchant and | a 
diplomat, the two former being 
accompaned by their wives. And 
also at lunch and dinner we had 
the company of the chief en- 
gineer, a hardy Scot who first 
went to sea in the same year that 
I received my degree in medicine. 
Landing at Antwerp, we saw 
that city and Bruges and Ghent, 
then going for a few days,’ to 
Brussels. Here my wife and. I 
decided that we were more in- 
terested in people and their cus- 
toms than in cathedrals. 
Henceforth we would take a 
look at particularly notable places 
but our principal object would be 
to stroll the streets, visit mar- 
kets, eat at large cafes, and 
everywhere watch the people and 
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note their methods of living. 

Their ways may be far re- 
moved from our ways, but don’t 
forget that for hundreds of years 
the inhabitants of foreign coun- 
tries have followed their ways 
and during all this time they 
have “gotten by.” 

The means by which shutters 
are raised and lowered, to make 
use of a lowly illustration, when 
practiced for centuries: is entitled 
to respectful consideration, and 
often the truth is brought home 
to the observer that America 
does not know it all. Foreign 
travel takes some conceit from 
our people but leaves them thank- 
ful that at least they are Ameri- 
cans. 

Then Paris! Honestly, the 
lasting impression that it gave 
me was that it was just one big 
series of cafes. Never could I 
have realized how many eating 
places could thrive in one city. 
On boulevards and by ways, in- 
doors and on the sidewalks, in 





. 1. High therapeutic potency. 
2. Low toxicity. 


3. Ease of preparation and ad- 
ministration. 


Montreal 





St. Louis 


Three Soldiers 


Your dealer can supply you. 


MALLINCKRODT CHEMICAL WORKS 


Philadelphia 


In the battle against syphilis 
choose drugs that will fight for 
you and your patient. 


NEOARSPHENAMINE 


ARSPHEN AMINE 
SULPHARSPHEN AMINE 


Guaranteed uniform toxicity stand- 
ards 1 2/3 times the requirements of 
Public 


the United States Health 


Service. 


New York 
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Try this “Slow-Ground” Syringe 
At Our Risk 


The coupon brings the wanted size 


66¢NLow-Grounv” is an important advance 
in syringe making; one that practical- 
ly eliminates leakage and backfire in 
Luer syringes; and prolongs their accurate 
life indefinitely. If you are about to buy 
syringes, accept the trial offer below. 


“Slow-Grinding” has upset old ideas about 
syringe accuracy and long life. No rapidly 
ground syringe is entirely free from strains 
caused by frictional heat of grinding wheels 
used to smooth the piston. Rapid grinding 
sets up strains that later result in excessive 
breakage, in leakage, in backfire. 

“Slow-Grinding” eliminates these troubles. 
A special process used in grinding VIM 
Emerald Syringes permits an accuracy of 
less than one ten-thousandth of an inch— 
permits the fitting of the piston accurately 
from the barrel top to barrel tip. That 
gives a new smoothness, a velvety action 
utterly unlike any syringe you have known. 

And because Slow-Grinding does not 
affect the temper of the glass, VIM Emer- 
ald Syringes maintain their tightness in- 
definitely. A single VIM has been used 
18 months without developing leakage. A 
VIM Slow-Ground Emerald Syringe with- 
stood fifty (50) boilings without effect upon 
its accuracy. Only slow-grindin 4 
of a heat resistant glass makes thie Try at Our Risk 
performance possible. 


If you are about to buy syringes 
let us send you one or more VIM 
Slow-Ground Emerald Syringes. 
Use ten days. If not the smoothest 

and most accurately fitted syringe 
te have known, return it without 
€ 


MacGREGOR INSTRUMENT CO., 
ME 6-31, Needham, Mass. 


I want. to try the VIM Slow-Ground 
Syringe(s) checked below and attach 
check to cover. If I am not satisfied, 
you are to refund the full amount, In- 
clude a free copy of “New Advances in 
Technique” in the shipment. 


sitation. The price paid will be 
instantly refunded. Check the size 
wanted on the coupon below and 
mail with your cherk. And receive . 
free of charoe a brochure deacrib- 
ing 15 New Advances in Technique. 





MacGregor 





Instrument Company 
NEEDHAM, MASS. 


Name. 





Addreas 


My dealer is 
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cellars and upstairs, even on the 
ascent of the Eiffel Tower, cafes, 
cafes, and then more cafes, 
Everyone, apparently, patronizes 
them and there are cafes for 
every purse. 

During the week we spent in 
Paris, I qualified as an authori- 
ty on moderate price eating 
houses. We went to a different 
place for lunch and dinner every 
day. I award the palm to Poc- 
cardi’s on the Rue des Italiens 
where for 32 francs (a dollar 
and a quarter, American) one 
gets a five-course meal with 
wines ad libitum included. 

Others may rave over the 
Louvre, des Invalides, the Palais 
de Justice, the works of art and 
places of historic interest, but 
for me and my house, the cafes 
of Paris if you please. 

A night’s journey to Cannes. 
Here, in February, flowers were 
in bloom, fruit trees blossoming, 
gorgeous palms lined the sea 
shore. The thermometer was at 
seventy, the Mediterranean the 
bluest blue, the sun always shin- 
ing, the snow-capped Alps stand- 
mq os sentinels. 

e loafed at Cannes. Every 
morning the band played on the 
beach, and we loafers paid two 
cents for comfortable, movable 
arm chairs in which we basked 
in the sunshine or sat beneath 
palm trees listening to the music. 

Two weeks on the French Ri- 
viera, then back to Paris by auto- 
bus, and from France across the 
channel to England. 

Ten days was all we could 
spare for London, but I am in 
for going there again at the first 
opportunity. I am not going to 
make the blunder of trying to 
describe the entrancement of 
London. If you have been (pro- 
nounced bean, please) there then 

u know. And if London is yet 

ore you, there is a treat in 
store which no words of others 
should blemish or mar. 

Through Devon and Cornwall, 
stopp at St. Ives and Tintagel 

ells and at other spots 








HASLAM 


Headquarters for 


Rustless Steel 
Surgical 
Instruments 


All of which are made from 
genuine “StaIn.ess” STEEL. 


NO PLATING 


We are the largest manufac- 
turers of this line in the 
United States. 


1931 Catalog on Request 


FRED HASLAM & CO., Inc. 


83 PULASKI STREET 
BROOKLYN, N. Y. 


Supplied through Dealers only 








| Prove this at 
4 our Expense 


We want you to 
prove to yourself 
the advantages of 
ephedrine hydro- 
chloride exhibited 
in our water sol- 
uble jelly base. 
Notice how quick- 
ly. and pleasantly 
Efedron relieves 
nasal congestion. 
Notice how pa- 
tients appreciate 
the quick relief 
afforded. 


Send for Free 
Tube Today 

















An Expression 
of 
Appreciation 


Three months ago, we announced our intention of marketing Buffalo 
Mineral Water IN A MANNER FULLY IN ACCORD WITH THE 
MEDICAL PROFESSION. We felt that in fairness to ourselves, 
our product, and to the individual medical man, a strictly ethical 
policy was the only sound course to follow. 


Accordingly we advised the profession that our label would carry 
the inscription, "For Specific Uses Consult Your Physician,” and 
prepared a Brief Resume of Information based upon the experience 
of sixty years, regarding indications and therapeutic uses of Buffalo 
Mineral Water. This we furnish the doctor upon request. 


In the brief period since this announcement was made we have 
received so many fetters endorsing our policy that we wish to ex- 
press cur appreciation to the profession as a whole, and to renew 
our offer to send, upon request, the Resume above referred to. 
If you have not received a copy we will gladly send you one and at- 
tach a coupon for your convenience. 


BUFFALO 
WA 


re ce me ee ee ee -_—; 


Virginia Buffalo Springs Buffale Springs, 
Corporation Virginia. 


Please send me your Brief Resume of Information Relative to Buffalo 
Mineral Water 
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where the inns were enticing. 
Looking at ruins and at cathe- 
drals and at places where his- 
tory was made, yes doing all of 
this but spending more time in 
observing people and their cus- 
toms. I believe that the English 
people do everything differently 
from Americans, and when it 
comes to speaking the English 
language, well, either they have 
forgotten how or we have never 
learned. 

Up the west coast to Liver- 
pool, ten days on the briny, days 
enjoyed to the full. Then the 
Statue of Liberty, the hustle and 
bustle of New York and the next 
day—Home! 


Patients, most of them, like to 
know what a course of treatment 
is going to cost. Some other wife 
may take it into her head to give 
this same prescription to her doc- 
tor husband. I made a more or 
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less wild guess that for the two 
of us the cost would average thir- 
ty dollars a day or about $2000 
for the sixty-eight days of our 
trip. 

We travelled in cabin class 
ships, had large double outside 
room (and private bath one way) 
excellent meals and every com- 
fort, used sleeping car compart- 
ments to the Riviera. (and this 
is an expensive luxury in Eur- 
ope) went to first class hotels 
always having room with private 
bath, took every motorbus trip 
that appealed to us, used taxis 
freely, went to theatre several 
times—including Folies Bergere 
in Paris! 

And the total of all this from 
New York and back, for the two 
of us was comfortably within my 
estimate of thirty dollars a day. 
I do not consider that the trip 
has set me back one penny. It 
broadened my outlook, filled me 
with vigor, gave me two months 
of close companionship with the 
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When the mercury climbs in the thermometer, it is likely to go up 





in the sphyg as well. Concentration of the blood 
resulting from excessive perspiration frequently means higher blood 
pressure. Symptomatic relief is required. 


This relief from physical distress is well afforded by Pulvoids Natri- 
co, which promptly lower blood pressure without shock, pending 
exact diagnosis and treating of the underlying cause. ‘One patient 
I has with a pressure of 300 was lowerer to 205 in a week,” is 
representative medical comment on _Pulvoids Natrico. 
The coupon below, with your check or money order for’ $5.00, will 
bring you postpaid a bottle of 1000 Pulvoids Natrico. This is our 
special price to physicians and hospitals only. 

SER RRSSSSSSSSSSHARSSSTSSSSSSSHSSSSSSSSSSSSSRSSS ESTEE See eeeeeeeeesaseer 
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OUR CLINICAL RECORDS 


DISCLOSE 
A MOST UNUSUAL FACT 


W' spent several weeks recently going over the 
clinical data on BET-U-LOL in our files which 
thousands of physicians have very kindly contributed 
from time to time. 

We had tabulated quite a number of types of cases 
with the histories of each when it dawned upon us that 
a surprisingly large number of physicians had included 
in their reports the fact that they, themselves, had used 
BET-U-LOL with gratifying results in cases ranging from 
simple sprains to the severe twinges of arthritis. 

During recent weeks, thirty thousand samples of BET-U- 
LOL have gone out to as many physicians, which leads 
us to suggest that if you have received one of the 
samples, you might reserve it for your own special use 
in the treatment of spring and summer sprains caused 
by golf or other activities, or for any ae needs of 
yourself and family. 

And—if you did not receive one of the samples, we 
shall be glad to send you one via the coupon below. 
CORRECTLY APPLIED the action of BET-U-LOL in the 
relief of pain through local application is positive and 


certain. 
BET-U-LOL 
The External Anodyne ' 
The Huxley Laboratories, Inc., 175 Varick St., New York 


THE HUXLEY LABORATORIES, Inc. 
175 Varick Street, New York, N. Y. 


Gentlemen: Please send free trial bottle of BET-U-LOL. 
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woman I love, and best of all, I 
believe it was just what she 
needed. 

Dr. Eldridge met us at the sta- 
tion. Driving home I asked him 
the news. “Nothing out of the 
ordinary,” he replied, “except 
that Mr. Whittlesey, the banker, 
had a collapse at his office a 
couple of days ago. I am afraid,” 
he added, “that it is serious.” 


False Alarm 


[FROM PAGE 18] If he ventured 
to ask, “Why was I not called 
sooner?”, this was adjudged as an 
admission of incompetence. 

In his heroic effort to conquer 
the fire he was sometimes en- 
couraged by words of gratitude, 
but when the fire was out and 
the household back to normal, the 
bill for those efforts which he 
had so willingly put forth, the 
bill upon which he and his family 
depended for their livelihood, was 
occasionally dishonored, surpris- 
ing as that may seem. 

But the strangest thing of all 
about the fires in Mythycumpooh 
was their fickleness. All too of- 
ten an alarm was sent out for a 
fire which, strictly speaking, did 
not exist. It was not exactly that 
the inhabitants of Wham imag- 
ined their houses to be on fire 
when they were not, but it was 
nevertheless true that a propor- 
tion of the fires were of psychic 


origin. 

This, Mr. Harding, was one of 
the peculiarities which you failed 
to describe in your account of 
Mythyeumaneah. and it was this 
peculiarity which played an im- 
portant part in the eventual fail- 
ure hg the State Fire Depart- 
men 
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Haley’s M-O, the 
doctor finds a per- 
manent emulsion of 
milk of magnesia and 
mineral oil. Because 
these two corrective 
agents now work to- 
gether, this prepara- 
tion may be con- — 
sidered doubly effec- 
tive in the treatment 
of digestive disorders 
and their attendant 
ills. 

Although M-O provides antacid, 
laxative and lubricant all in one, nor- 
mal doses neither cause leakage nor 
disturb digestion. It is nearly taste- 
less, easy to take; children do not de- 
tect it in their milk. 

M-O is exceptionally useful in spas- 


MEDICAL ECONOMICS 
Doubly Effective because: 
It counteracts hyperacidity 
It induces normal passage 


tic constipation, in- 
testinal stasis and 
- auto-infection. It al- 
so serves well in 
gastro-intestinal hy- 
peracidity, sour stom- 
ach, palpitation, 
pyrosis, 
gastric or duodenal 
ulcer, intestinal indi-' 
gestion, colitis, hem- 
orrhoids. 

Useful before and 
after operations, dur- 
ing pregnancy and 

maternity, in infancy, | childhood, 
maturity and old age. An_ effec- 
tive antacid mouthwash. Procurable 
at all druggists’. 

Liberal sample and literature sent 
on request. Address the Haley M-O 
Company, Inc., Geneva, N. Y. 
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and if they did burn, it was sim- 
ply a matter of rushing the fire 
department up with all the latest 
equipment and devices and fire- 
men paid by the state, in order 
to put it out. 

The situation was not so simple 
as this. That was the strange 
part about fires in Mythycum- 
pooh. You could never depend on 
them to go out—not even when, 
for all the bustle and clatter of 
modern fire-fighting equipment 
and state-paid firemen, they 
should go out. 

The people of Wham willingly 
took advantage of the new State 
Fire Department, and quickly 
sent in an alarm on the slightest 
sign of a fire, but it frequently 
happened that citizens would be 
told, after the state fire-fighters 
had exhausted their scientific 
means of locating fires, that there 
was no fire. When this happened 
there was great annoyance, and 
the citizens would immediately 
send for private fire-fighters (of 
which there were still a few left) 


and in this they soriehow séétied 
to find comfort and relief. 

Another fact you forgot to tell, 
Mr. Harding, was that the in- 
habitants were accustomed to 
exercising a choice of fire-fighters 
while the system of private fire- 
fighting still existed, and (still 
more strange) that a fire in a 
particular household would be 
readily quelled by one certain 
fire-fighter, whereas equally dili- 
gent efforts on the part of anoth- 
er fire-fighter would seem to have 
no effect. 

Then again, politics soon came 
to play an important part in the 
Wham Fire Department, and the 
system grew less on rg than it 
had seemed in theo 

Well, the upshot of fall this was 
that people gradually lost con- 
fidence in the ability of the new 
fire department to take care of 
all classes of fires. The citizens 
began to drift back to the ser- 
vice of private fire-fighters, first 
for one class of fire, and then 
for another. [TURN THE PAGE] 
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I suppose, to sum. it all.up, that 
tne State Fire Department in 
Mythycumpooh was_ not, success- 
ful for the same reason that a 
system of State Medicine oe 
not be successful in eur land. 

For you see, Mr, Harding, the 

inhabitants ‘of shiyeum pooh 
found that they preferred to hire 
their own private fire-fighters, 
much as people in other places 
prefer to choose their own phy- 
sicians,, though it-is true. that 
they chafe over some of the pres- 
ent imperfections in medical ser- 
vice. . 
Medical service has always had 
imperfections, Mr.: Harding, be- 
cause medicine is not an exact 
science. In fact, many physicians 
will tell you that medicine is more 
of an art than a science, and 
many more will tell you that the 
handling of patients who are sick, 
or who believe they are sick, is 
entirely an art, and that medical 
science is only one of thé imple- 
ments in the hands of* thé medi- 
cal artist. 

A patient, physically or men- 
tally sick, finds a quality in His 
Doctor which he could hardl 
find in Medical Worker No. 331X. 
It is that quality which is the 
essential fallacy in your analogy 
of firemen to physicians, for the 
firemen is a cog in a fire-fight- 
ing machine, and the physician 
is a Man of Compassion; he is 
The Doctor. You can not turn 
him out in a mould, stand him 
up beside a moving line of pa- 
tients, even though armed with 
the most modern paraphernalia 
of science, and expect him still 
to be The Doctor. It is. not him, 
it-is human nature. 

When the people in real com- 
munities like ours become: stand- 
ardized machines, ready-made 
medicine may in time come to 
be acceptable. But before: that 
time comes this ancient profes- 
sion will have thoroughly popu- 
larized itself by a modern educa- 
tional device called advertising, 
and no one will ever think of 
State Medicine. 


Dit 
—— 
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Radium Emanation 
is of Great Value - - 


Improves faulty metabolism. 


Exerts an ionizing and oxi- 
dizing effect on the blood. 


Increases the excretion of 
uric. acid. 
Decreases the viscosity of 
the blood. 
Normalizes blood pressure. 
Increases body cells activity. 


Radium Emanated water has 
proved beneficial in the treat- 
ment of Arthritis, Arterio- 
sclerosis, Constipation, Dia- 
betes, Gout, Hay Fever, Indi- 
stion, Lumbago, Neuritis, 
Ses, Rheumatism and 
many other conditions. 
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taneously Radium Emanation in correct therapeu- 
tic dosage to any potable liquid. Send coupon for 
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Speaking Frankly 


[FROM PAGE 7] Another widow 
told me her husband had been 
recently killed by his team of 
horses running away and ca 

ing him in front of a: freight 
train. She said her husband 
would not keep books, made no 
records of collections or of ac- 
counts owing him and that, while 
he was an enormous 
amount of money, both she and 
their banker were frantic in 
their attempts to have the doctor 
keep some sort of record. They 
finally convinced him that it 
would be best to allow his wife 
to become the business partner 
and let him be the doctor. She 
took over the entire bookkeeping 
arrangements, transacted the 
business and, at his death, had 
a hundred thousand dollars in 
securities, owned a complete sec- 
tion of farm land with stock. 


Another widow told me that 
as fast as her husband made a 
collection. he would beat the 
tient down the stairs out of 
office to his automobile, drive to 
the next town and spend the 
money. He kept Pa ae 
records on grog A paper. 
paid some of the drug bills my 
some he did not. However, he 
religiously made it a point to pay 
the grocery bill and the feed bill 
for the horses that he was driv- 
ing. He would always give her 
plenty of money if she asked him 
at the time he happened to have 
it in his pockets. She said he was 
a good husband and father and 
provided well for the family when 
she asked him for the money. 
Otherwise he spent it as fast as 
he received it. At his death she 
was certain that the people owed 
him at least fifteen thousand dol- 
lars, but unfortunately she was 
not able to find records of more 
than five or six thousand dollars. 

[TURN THE PAGE] 
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A lack of secretion in the intestines is one of the principal 


causes of chronic constipation. 
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period of one week will increase glandular activity without 
exciting pronounced peristalsis and will gradually overcome 


this form of constipation. 
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Wren NATURE FAILS 


to NEUTRALIZE 


NDER normal conditions, 
Nature maintains an opti- 
mum degree of acidity in the 
stomach, sufficient for gastric 
digestion. But dietary errors, 
bowel irregularities, sedentary 
habits, often work against Nature. 
When the natural factors of neu- 
tralization—such as food, saliva, 
secretion of the pyloric end of the 
stomach, and regurgitation of 
duodental contents through the 
pylorus—lead to a condition of hyperacidity, there is a need for 
Phillips’ Milk of Magnesia, standard as an antacid for 50 years. 
Physicians prescribe Phillips’ Milk of Magnesia because it com- 
bines several points of advantage as an antacid—it is effective, 
easy to take, and does not produce distention by gas or irritation. 


A given quantity of “Phillips” will neutralize almost three times as 
much acid as a saturated solution of sodium bicarbonate and 
nearly fifty times as much as lime water. 


PHILLIPS’ 


Milk of Magnesia 


Prepared only by The Chas. H. Phillips Chemical Co,, New Yorle . 
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She and the children had to go 
to her father’s farm after his 
death. 

It was indeed surprising to me, 
in the little territory that I 
covered and the few doctors’ 
widows that I came in contact 
with, to note the utter lack of 
preparation for the future, and 
the total disregard of a book- 
keeping system which would pro- 
vide for the family in case of 
sudden death. And it certainly 
is true that many doctors die 
sudden deaths. 

A. H. Waddington, M.D. 


: TO THE EDITOR: 
Credit Your “Credit 
Wheels” is the most interesting 
article on medical collections that 
has come my way, and I have 
tried to corral every article print- 
ed along that line. Others who 
have written on the subject have 
dealt entirely with generalities— 
the sentiment was all there but 
there was not the punch. It seems 
to me to be exceptionally valua- 
ble because of the concrete ex- 
amples of practical methods of 
procedure. 

Are a few comments on the 
situation, based on a credit man’s 
observation of this field, in order? 
Not being familiar with the Mem- 
phis Bureau prior to reading that 
article, any opinions which I 
might venture necessarily would 
be largely theoretical, except 
those containing sections where 
such a system is not in effect. 

It seems to me that the success 
of this, or-any other plan (and 
the Memphis arrangement is ob- 
viously the ideal plan) depends 
wholly upon two factors: 

1. The personnel. 

2. The degree of cooperation 
among the doctors. 

It is assumed, of course, that 
the area, such as city, town or 
county, is economically and 
graphically adapted to any plan. 

The second factor, I’m sure, is 
without a doubt the most impor- 
tant, if not the controlling, one 
of the two. Wherever some plan 


. 
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Have YOU tried ABSORBINE JR. 
for interdigital ringworm? 


A sample will show its worth 


Interdigital ring- 

worm is again in- 

fecting countless 

feet. The redness, - 

itching, scales, tiny 

blisters — all the 

varying symptoms 

—turn up more and 

more in the doctor’s 

practice as summer 

approaches. Tinea trichophyton, 
the ringworm organism, is picked 
up on damp floors, in locker- and 
dressing-rooms; around the edges 
of swimming pools and showers; 
in bath houses at bathing beach- 
es, as the people take up their 
outdoor pursuits. 

They call it “Athlete’s Foot,” 
but the doctor knows that it is 
the ringworm germ which is hard 
to eradicate; lives for months; 
and needs stern measures if cases 
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how effective is 
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ringworm infection? 
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inhibits growth of the germ and is 
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the clinic. Send this coupon for a 
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and learn for yourself how effi- 
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$1.25 per bottle. W. F. Young, 
Inc., Springfield, Mass. ' 
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has been attempted and failed, it 
can almost invariably be t 

to an apathetic or indifferent at- 
titude on the part of some of the 
doctors in the section. 

Have you ever tried to get 
twenty or thirty doctors to agree 
on any one point? It’s a real job. 
They may even agree, but when 
it comes to the point of getting 
them actually to put their should- 
ers to the wheel—well, if you’ve 
tried it you'll understand. 

Without intending to take a 
whack at the profession it’s very 
obvious that the greatest impedi- 
ment in their economic progress 
is their lack of cooperation for 
their common good. If they would 
pull together as they are doing 
in Memphis there would be far 
less tales about the city slicker 
with his trick contracts and the 
laments of the ultimate disil- 
lusionment. The promising angle 
of it is that they'll admit it them- 
selves. 

The more I see of this collec- 
tion and medical credit problem 
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Inflammation and Congestion 


The physician is so frequently called upon to 
relieve the symptoms of inflammation, conges- 
tion and their accompaniments—pain and fever 
—that he is constantly on the lookout for new- 

er and better methods for 
attacking an old problem. 


The old fashioned poultice has 
its limitations as it can only hope 
to provide a rubefacient effect. 
By contrast, an increasing meas- 
ure of success is being accorded 
the endermic use of the emplas- 
trum 
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the more I’m convinced that the 
answer lies in a permanent reme- 
dy by means of the credit rating 
basse, regardless of whether co- 

operatively owned by the doctors 
themselves or privately’ con- 
trolled. 

The collection agency is at best 
a temporary expedient and does 
not fill the need of the profession. 


Collection agency .wotk, by ,itself. 


does not meet the réquirements 
of the physician today. The rea- 
son is that he lets his accounts 
get too far before taking action. 
We can’t change that. We can 
shape our work to meet the prob- 
Iem to a great extent 

Nine out of ten communities, 
whether they . be. metropolitan 
areas or strictly rural counties, 
need it—eventually they’re going 
to have it. I believe that’ the 
cities, particularly the larger 
ones, will swing more toward the 
physician-owned and _ operated 
bureaus, and the rural counties 
and smaller ‘towns, due either to 
lack of experienced personnel or 
operating facilities, will, be served 
by privately-owned organizations. 

And now I can’t restrain com- 
ment on another article in Mepi- 
CAL Economics, “Collection Wiz- 
ards.” Part of the contents, are 
irrefutable. With other parts I 
am in violent disagreement. I be- 
lieve certain facts stated in the 
article are subject to question. 

The. article is.true largely, .in 
practice but not in principle. It 
is.most unfortunate that the un- 
scrupulous agency has prosti- 
tuted itself to the point of creat- 
ing such a condition. 

Local attorneys, with negligi- 
ble exceptions in some towns, are, 
as a general rule, not effective 
from the standpoint of medical 


accounts. This is not.alone my , 


- $choonmaker Laboratories, Caldwell, N. J. 


statement but comés “from ht n- 
dreds of doctors in s¢attered ‘lo- 
calities. There are a number of 
reasons: why this is. true, , 
‘ pee Wh local attorney very 
requen as political. aspira- 
tions toward some public office. 
[TURN THE. PAGE] 
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gravity), is both prot rt pro- 
pete tetas ows «4st Drager tte 
base film and the natural mucous membrane 
functions are mildly stimulated. The use of 
V-E-M makes the building up of resistance 
to irritation more probable. 


V-E- 





Nasal Ointment 
with 


Please send me a full sized box 
of NEG PPR fpotontes. 
M, De 


Kindly enclose card 
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A cicarerte 


...not a Specific 


Spud has always been advertised as a ciga- 
rette. A menthol-cooled smoke bringing 
tobacco enjoyment even to those suffering 
with a cold ... yes! But a specific for colds 
or for throat and nose troubles .. . no! 
We don’t attempt to prescribe for human 
ills. If your patients need advice about their 
smoking, we prefer they consult you. Your 
decision based on your experience and the 
facts, is best for them. If you don’t know 
Spud, send for a free pack which is available 


to any physician. 


SPUD 


MENTHOL-COOLED CIGARETTES 
20 FOR 20¢ (U. $.) eee 20 FOR 30 (CAN.) 
THE AXTON-FISHER TOBACCO CO., INC., LOUISVILLE, KENTUCKY 
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He is loath to incur the ill feeling 
of any person in the community. 
The reason and the answer are 
obvious. This one fact has caused 
more inefficiency in local collec- 
tion work than all others com- 
bined. 

Then, too, he is not, in the ma- 
jority of cases, equipped with the 
facilities of handling claims and 
carrying them through religious- 
ly to some definite termination. 
Gollection work is with him a 
sideline and supplementary to a 
general law practice. Perhaps 
this is why so many of the claims 
fall by the wayside. 

And, finally, he is a lawyer, 
trained to the law and with a 
purely legal viewpoint on every 
claim. To him an account is col- 
lectible if it is collectible legally. 
If it is outlawed, or if the debtor 
is judgment-proof and not sub- 
ject to execution of attachment 
or garnishment, in 99 cases out 
of 100 he gives it up—its uncol- 
lectible. 
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In my experience, less than 
1%% of claims are recovered 
through legal process. On the 
class of claims which the doctor 
refers for collection, legal work is 
useless and generally an expense 
which the doctor advances with- 
out securing anything more than 
a judgment. 

Once a claim is reduced to 
judgment one of the most power- 
ful holds against a debtor is for- 
ever destroyed—purely a psycho- 
logical factor—but after this 
stage he’s going to rest on his 
legal rights and will never sub- 
mit to other than legal action. 
Good will is gone; he will never 
pay a cent voluntarily and rarely 
otherwise. 

Psychology of the debtor, not 
law with its exemption codes and. 
statutes of limitation, will al- 
ways be the important part of 
collection machinery. The first 
thing a lawyer asks is: “Is it 
outlawed?” I have found the an- 
swer of no importance whatsoever 





THE SATURATED 
SULPHUR-BEARING 
SALINE LAXATIVE. 


O%,- Crystine 


BLOOD STREAM DEBRIS is more insidious 
than the common INTESTINAL RESIDUES, 
and in conditions of both HEALTH and 
DISEASE, needs adequate provision for re- 
moval and detoxication. 


Occy-CRYSTINE in its hydragogue and sul- 
phur bearing capacity, is the logical thera- 
peutic aid. 


Liberal clinical trial supply postage prepaid 
on request. 





Occy-CRYSTINE CORPORATION WM. E. 
P. O. Box 118, Grand Central Station 
New York, N. Y. 


Gentlemen:—Please send me postage pre- 
paid a clinical trial supply of Occy- 
CRYSTINE. 


Name. 


Address. 
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HYPERTENSION 


Successfully relieved with 


HAIMASED 


IRRITATING AROMATIC (TILDEN’S) 


SOLUTION REPRESENTING 
TWO sno ONE HALF GRAINS 
SODIUM SULPHOCYANATE 








TO EACH FLUID ORAM. : * . . 
tee ncees + once An agreeable, non-irritating, aromatic 


ahs beagebt sass ad solution representing 2% grains Sodium 
Sulphocyanate to each fluid dram. 


manner oxemsrs (Sample and Literature to 
NEW LEBANON.NY. ST LOUS.MO. Physicians on Request) 




















Prepared only by 
THE TILDEN COMPANY 


Pharmaceutical Chemists since 1848 
New Lebanon, N. Y. St. Louis, Mo. 
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“It’s Never a Mistake to Stick to Old Friends” 


Blood impoverishment or depravity, caused or aggravated by 
sepsis, the effects of microbic invasion or metabolic disturb- 
ance, can be favorably influenced by the internal administra- 


tion of 
ECHITONE 


a tested combination of Echifolia, Iris and Viola. 

Pushed to full physiological effect it yields satisfactory re- 
sults. Genito urinary sedation becomes of major considera- 
tion in Cystitis, Prostatitis, Urethretis (acute and chronic), 
Enlarged Prostate, Strangury, etc. 


CYSTO-SEDATIVE 


combines the actions of Thuja, Pichi, Triticum Repens, Saw 
Palmetto and Hyoscyamus. 


Samples and literature on request 
Strong, Cobb & Co. 


DUBURIROD 


ROMO OME 
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when it relates to the probability 
of .collection.. An outlawed claim 
can usually be collected as easily 
aS one within the” statute. (The 
first lawyer that hears this will 
throw up his hands. in horror— 
or laugh, but my experience bears 
out this fact). 

I have at the present time for 
collection a list of medical ac- 
counts averaging more than 15 
years old,.some of them more 
than 20. Outlawed? Of course— 
several times over. But they will 
go through the mill with the rest 
and we’ll spend money on them 
with the knowledge that we'll 
make some collection on the lot 
at least. Would a lawyer touch 
them? 

Generally I never inquire as to 
whether accounts are within the 
statute of limitations or whether 
they have property which can be 
attached; it’s irrelevant and has 
little bearing on the collection 
chances. But it is the first ques- 
tion a lawyer asks. 

Those who can be forced to pay 
usually settle before the doctor 
turns it over. Persistent persua- 
sion, based on experience with 
thousands of cases, affords the 
solution. 

In one instance in Virginia a 
woman who was absolutely worth- 
less (the attorney even refused 
to waste a 2-cent stamp on her) 
weeks later sent us a money or- 
der for $100 after the claim had 
been returned. Where she got it 
we'll never know, but the doctor 
was. paid. and the case. was closed. 
And .that. case, while a larger 
amount was involved, is far from 
being unusual. The debtor can 
usually borrow if there is suffi- 
cient reason. 

Not law, and not “wizardry,” 
as Mr, Hovey. intimates. Just 
persistent persuasion over per- 
haps many months. It works— 
that’s the important part to the 
phvsician. 

Most important, good will, 
otherwise lost, is retained in most 
cases. That’s my only answer to 
Mr. Hovey’s article. 

Henry H. Field. 
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RARER. Oy isi ee RS 
Journal des Prati- 
ciens of Paris, says? 


(translation) 
“As a palatable and efficient 
aperient medicine, we have no 
hesitation in saying that KUT- 
NOW’S POWDER stands in the 
very first rank.” 


ConTAINS 
No 


SUGAR 


KUTNOW’S 
Effervescent 


POWDER 


A World Famous Natural Saline 
Alkaline Aperient. 

In cases of auto-intoxication 
resulting in acidity, acid indi- 
gestion, bad breath, irritabili-: 
ty, sleeplessness — Kutnow’s 
Powder is exceptionally effi- 
cacious. 

For trial bottle gratis, send coupon. 

S. KUTNOW & CO., Ltd. 

121 Varick Street, New York City 
Also makers of Kutnow’s Anti- 
Asthmatic Powder and Anti- 
Asthmatic Cigarettes, 
SSSCSSRTESRSSESSESISSRERE Rese sees 
eeu & CO., Ltd. 
New York, N.Y. pae-m 


Send me trial hottle of Kutnow’s 
Effervescent Powder. 
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SUNSHINE MELLOWS 
Heat Purifies 


LUCKIES are always 
kind to your throat 


Everyone knows that sunshine mel- 
lows =that’s why the “TOASTING” proc- 
ess includes the use of the Ultra Violet Rays. 
LUCKY STRIKE=— made of the finest tobac- 
cos =the Cream of the Crop THEN “IT'S 
TOASTED” —an extra, secret heating 
ee a 
process. Harsh irritants present in all raw 
tobaccos are expelled by “TOASTING.” 
These irritants are sold to others. They are 
not present in your LUCKY STRIKE. No won- 
der LUCKIES are always kind to your throat. 
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Whe: te omide oF 


Less Bromism 
CHAPOTEAUT’S The usual Bromide Indica- 


tions— 





BROMIDE: STRONTIUM eae 


PARAF-JAVAL) But Sr. Br2 is much better 


tolerated, causes less bromism 
than KBr., and is equally effec- 
tive. 

Specify Chapoteaut’s in. the 
original 10 and 16 oz. bottles 


Laboratoire de Pharmacologie, Inc. 92 Beekman St.,N. Y. 
— Distributors — 
E. Fougera & Co., Inc. 90 Beekman Street, N. Y. 


Solution and Syrup 
(60 grains Sr. Br2 per fl. oz.) 
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STANNOXYL 
IDS 


E LANCE 


BOILS 
STYES 


y 


The lance is cruel, 

dangerous! Oral 
medication with 
Stannoxy] eliminates 
its torture and risk. 

Stannoxyl combines 
chemically ure 
metallic tin and tin 
oxide — harmless to 
man — and checks 
ph gaa ig aga 


— In vials of 
0 tablets, 


Dosage: 4 to 8 
tablets daily. 




















ewe step in Nujol’s mant- 
facture is checked by our 
laboratories. Before packaging, 
the finished product again comes 
in for minute/analysis, Three in- 
dependent laboratories, in fact, 
must agree that each and every 
batch of Nujol is 100 per cent up 
to standard. The same care that 
actuates this’ system for main- 
taining Nujol quality, governs 
the individual tests in our various 


laboratories. To physicians no 
test can be more important than . 
that which controls Nujol vis- | 
cosity. It is significant that the 
viscosimeter, standard equipment — 
for making this test, was the ‘in- 
vention of. Dr. G. M. Saybolt, 
for many years our head chem- 
ist. 

Physicians may always have © 
faith in the uniformity and cor- | 7 
rectness of Nujol viscosity. 


Samples for analysis and clinical test 
gladly sent to-any physician on request 





REG.U.SIPAT. OFF, 


Nujol ol | 7 


Nujol Laboratories, 2 Park Avenue 


© 1981 Staneo Inc. 


New York City 








